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PART I. FINANCIAL INFORMATION

Item 1. Financial Statements

CASH AMERICA INTERNATIONAL, INC. AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS
(in thousands, except share data)

June 30, December 31,
2006 2005 2005
(Unaudited)
Assets
Current assets:
Cash and cash eqUIVAIENTS ..........ccovvireiiiiicc s $ 17,733 $ 11,771 $ 18,852
PaWN J08NS.......cciiiiiiiieese e 124,514 116,046 115,280
Cash adVanCes, NEL........c.cciverviiriisi e 39,005 42,742 40,704
Merchandise held for disposition, Net...........cccocvviviiicinicieicsennn, 68,787 61,846 72,683
Finance and service charges receivable..........ccccooeiiieiiiniinnnns 21,273 19,666 22,048
Other receivables and prepaid EXPENSES ........ccveereeeeieeieieesesennens 14,507 12,480 13,406
Income taxes reCoVerable ..o — 1,064 —
Deferred taX aSSELS......cviiirerieire et e 12,103 11,293 11,274
Total CUMTENE ASSELS ...vevveviieiecte e 297,922 276,908 294,247
Property and equUIpmMENt, NEL ......cccovvvieiire e 103,943 91,224 94,856
GOOAWIIL ..o 175,574 167,190 174,987
INtaNQibIe ASSELS, NEL ....ccvvii e 21,984 23,078 23,391
OFhEr SSELS ...vviiviecie ittt e b e e ae e 12,235 10,464 11,167
TOtAl ASSELS. .. veiiveeiiecie ettt $ 611,658 $ 568,864 $ 598,648
Liabilities and Stockholders’ Equity
Current liabilities:
Accounts payable and accrued eXPENSES .......ccccvrvervrerieerienrerenennans $ 38303 $ 31,004 $ 37,217
CUSLOMET AEPOSITS .. veviieieieieieie et sne 7,080 6,388 6,239
Income taxes currently payable ..........ccccoovvveiviicieicnc e, 1,989 — 1,449
Current portion of long-term debt..........ccccoveieiiiiic e, 16,786 16,786 16,786
Total current HabilitieS........cocovveiiiiiiinec e 64,158 54,178 61,691
Deferred tax liabilities.........ccoeiviiieiiicsc s 11,314 12,654 11,344
Other laDIITIES. .....cvviireieic e 1,585 1,437 1,689
Long-term debt......oov i 128,515 152,421 149,208
Total HabilitieS.......ccoeiiiie e 205,572 220,690 223,932
Stockholders’ equity:
Common stock, $.10 par value per share, 80,000,000 shares
authorized, 30,235,164 shares iSSUE..........ccoceevvveeieeeiie e 3,024 3,024 3,024
Additional paid-in capital .........ccccooeriiiineiiiiine e 159,260 155,357 156,557
Retained BAININGS .....ccvieieiiieriee et 254,802 205,219 229,975
Accumulated other comprehensive income (10SS) .........cceevevvervennnne. 66 — (5)
Notes receivable secured by common StocK.........ccccccevviveivevienienne (382) (2,488) (2,488)
Treasury shares, at cost (679,143 shares, 1,108,189 shares and
999,347 shares at June 30, 2006 and 2005, and December 31,
2005, reSPECHIVEIY) ...voivvivie e (10,684) (12,938) (12,347)
Total stockholders’ eqUILY .......ccceveieririere e 406,086 348,174 374,716
Total liabilities and stockholders’ equity.........ccccevveverererinnn, $ 611,658 $ 568,864 $ 598,648

See notes to consolidated financial statements.



CASH AMERICA INTERNATIONAL, INC. AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF INCOME
(in thousands, except per share data)

Three Months Ended

Six Months Ended

June 30, June 30,
2006 2005 2006 2005
(Unaudited)

Revenue

Finance and Service Charges.......ccoovvvrvrrrrsscsseeeeereenes $ 34588 $32577 $69,643 $ 66,496

Proceeds from disposition of merchandise.............ccoccocevenene 72,917 65,333 160,391 144,074

Cash advanCe fEES .......ccivviieiii e 39,395 33,376 74,834 61,686

Check cashing royalties and fees..........cccceevveveevereienieienienn, 2,707 2,283 7,357 6,302
Total REVENUE............c.cviviiiniiiiiieieisetee et 149,607 133,569 312,225 278,558
Cost of Revenue

Disposed Merchandise.........c.ccvevveveveiiiiesiesesieeieese e e 42,886 38,939 95,628 86,894
Net REVENUE ........coovveiiiiiieiiiieiiee ettt 106,721 94,630 216,597 191,664
Expenses

OPEIALIONS ...ttt ettt st sre e 59,642 54,027 118,915 107,700

Cash advance 10SS ProviSion...........ceeveivereererenesiesesiesesenenns 10,798 10,769 15,235 16,403

AdMINISEFAtION. ... 12,695 10,604 26,209 21,513

Depreciation and amortization ............cccccevveverererienieninsiennnns 6,503 5,674 12,856 11,240
Total EXPEnSes...........cccooiiviiiiiiiiiii i 89,638 81,074 173,215 156,856
Income from Operations..............ccccooeiiiiiiniinieniecsiee 17,083 13,556 43,382 34,808

INEErESt EXPENSE ....c.veveeeite e eee e et sre e (2,412) (2,490) (4,848) (4,827)

INEErESt INCOIME ..o e 389 407 767 825

Foreign currency transaction gain (10SS) .........cccceevrereeriennnn 113 (431) 178 (915)

Gain from termination of contract.........c.ccocoevrivvienicnenennenn, 2,167 — 2,167 —
Income from Operations before Income Taxes .................... 17,340 11,042 41,646 29,891

Provision for iNCOME taXesS.........covrerieirieeie e 6,427 4,142 15,345 11,089
Net INCOME .......oeviiriiieiieii et $ 10,913 $ 6,900 $ 26,301 $ 18,802
Earnings Per Share:

BaSIC . ittt $ 037 $ 024 $ 089 $ 064

DIHULEA ...t $ 036 $ 023 $ 08 $ 062
Weighted average common shares outstanding:

BaSIC ...ttt e 29,673 29,219 29,562 29,275

DIULEA. ...t 30,569 30,079 30,484 30,256
Dividends declared per common Share ...........c.cccceveeererererenennn. $ 0025 $ 0025 $ 0.050 $ 0.050

See notes to consolidated financial statements.



CASH AMERICA INTERNATIONAL, INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF STOCKHOLDERS’ EQUITY
(in thousands, except share data)

June 30,
2006 2005
Shares Amounts Shares Amounts
(Unaudited)
Common stock
Balance at end of period ..........ccccoveieniviinnicienninn, 30,235,164 $ 3024 30235164 $ 3,024
Additional paid-in capital
Balance at beginning of year ..........cccccooeiiiiiiienns 156,557 154,294
Exercise of stock options.........c.ccooviiiiiicicicien, (730) 56
Issuance of shares under restricted stock units plan . (353) (99)
Stock-based compensation ............ccoeeeveieeiieienenienn, 1,218 824
Income tax benefit from stock-based compensation. 2,568 282
Balance at end of period...........c.ccooeevvivivvevieiennn, 159,260 155,357
Retained earnings
Balance at beginning of year ..........cccccoevevveveicieinns 229,975 187,860
NEL INCOME .ot 26,301 18,802
Dividends declared .........cccccovcvvivvivninnieiiere e (1,474) (1,443)
Balance at end of period...........ccccoevvevvveivcvieriennenn, 254,802 205,219
Accumulated other comprehensive income
Balance at beginning of year ..........cccccccovvvinninenn (5) —
Unrealized derivatives gain ..........ccccovvvvienennennn, 71 —
Balance at end of period...........ccoeevveriiieincnnnnn, 66 —
Notes receivable secured by common stock
Balance at beginning of period..........c.cccoecviriinnnn. (2,488) (2,488)
Payments on notes receivable...........cccocoviininnnns 2,106 —
Balance at end of period..........cccccoceniniiininnnnnnn. (382) (2,488)
Treasury shares, at cost
Balance at beginning of year ..........cccccooeieiiiiiins (999,347) (12,347) (938,386) (8,754)
Purchases of treasury shares...........cccoceveeieveniniennens (114,314) (3,699) (223,438) (4,675)
Exercise of stock options...........ccccvvivvivcicvcicicniene, 405,776 5,009 42,800 392
Issuance of shares under restricted stock units plan. 28,742 353 10,835 99
Balance at end of period............ccccceveevveviicninnas (679,143) (10,684)  (1,108,189) (12,938)
Total Stockholders’ Equity.............ccccoovniniinnnnn, $ 406,086 $ 348,174

CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME
(in thousands)

Three Months Ended Six Months Ended
June 30, June 30,
2006 2005 2006 2005
(Unaudited)
NEtINCOMIE ..ottt $10913 $ 6900 $26301 $ 18802
Other comprehensive income:

Interest rate cap valuation adjustments...........cccccoeeverernrnnn, 49 — 109 —
Less: Applicable iNCOME taXes........ccoovvvvveeeieereieveseseanens 17 — 38 —
Other comprehensive inCOMe, Net.........ccccevevevvresncenennen, 32 — 71 —
Total Comprehensive Income ................ccocoeeviiiiiiiiiiinnns $10945 $ 6900 $26372 $ 18,802

See notes to consolidated financial statements.



CASH AMERICA INTERNATIONAL, INC. AND SUBSIDIARIES

CONSOLIDATED STATEMENTS OF CASH FLOWS
(in thousands)

Cash Flows from Operating Activities

INEE INCOME. .ttt ettt s ee st ettt e b e e nees e eenbestesbenteareeneas

Adjustments to reconcile net income to net cash provided by operating activities:
Depreciation and amortization ...........cccooeieieienieieee e
Cash advance 10SS ProVISION .........cciieiiiieiiciere e
Stock-based COMPENSALION .......c.civieiiie i e
Gain from termination Of CONTAC...........cccviiriiiric e
Foreign currency transaction (gain) 10SS ........ccccvvvvverieieresiesesn e

Changes in operating assets and liabilities —
Merchandise held for diSPOSItiON .........cccvvveieiirere e
Finance and service charges receivable .........ccoccvveicie s
Other receivables and prepaid EXPENSES........cccvvvrviieeieereerieresesesreseseseeeeseeseeseens
Accounts payable and acCrued EXPENSES..........covvereiiiereine et
CUSTOMET AEPOSILS, NEL.....ei it sae e e
CUITENT INCOME TAXES ...ttt sttt sttt e et sae bt sbesbe e e e e e e e e naesaen
Excess income tax benefit from stock-based compensation .............cccccocevencniennene
Deferred iNCOME taXES, NEL........coviiiiiiiie et

Net cash provided by operating activities..................ccccooeiiiiniini,

Cash Flows from Investing Activities
PaWN 108NS MAE .....veveivieeitirte bbbt sens
e T T 0T Lo T =T - Lo SRS
Principal recovered through dispositions of forfeited 10ans .........c..ccocveveviivcccrcienn,
Cash advances made, assigned or PUrChased ...........ccoereererineneiinenee e
Cash advanCes rePaIM..........ccoeiiiriiiiies e
Acquisitions, net 0f Cash aCQUITEA ..........ccovrriririiiriee e
Purchases of property and eQUIPMENT.........cccoieiiiiiiiieierese e e
Proceeds from termination Of CONIACT..........ccoceiiiiiiiiii i

Net cash used by investing activities ................c.cccoiiiiii,

Cash Flows from Financing Activities
Net (repayments) borrowings under bank lines of credit..........c.ccoeeiiiiniiii i,
Payments 0N NOtES PAYADIE..........cvciiie e
[0 L o0 1)t o - Lo S
Proceeds from exercise 0f StOCK OPLiONS........c.cccveveiireiicieece e
Excess income tax benefit from stock-based compensation ..........c.ccccocveinencciiennn
Repayments of notes receivable secured by common StocK ............ccocevevvviveierennnn,
Treasury Shares PUIChASE .........coiiiiiiii e
DiIVIABNAS PAIH.....eeeeeeeieieiei ettt bbb bt ne s

Net cash used by financing activities.................c.cccoiiniiis

Net decrease in cash and cash equivalents ................cccocco i,
Cash and cash equivalents at beginning of year ..................c..ccooiiiiin,

Cash and cash equivalents at end of period....................ccoo

Supplemental Disclosures
Non-cash investing and financing activities —
Pawn loans forfeited and transferred to merchandise held for disposition...............
Pawn 108NS FTENEWET...........cciiiiriiieir e
Cash adVanCes IENEWED ...........ccooiuiiriiiiiriee et

See notes to consolidated financial statements.

Six Months Ended

June 30,
2006 2005
(Unaudited)

$ 26,301 $ 18,802
12,856 11,240
15,235 16,403
1,218 824
(2,167) —
(178) 915
2,225 6,882
635 403
(582) (1,595)
755 (3,275)
744 690
3,108 (3,287)
(2,568) (282)
(897) (345)
56,685 47,375
(189,719)  (175,578)
107,632 102,950
75,576 64,652
(299,416) (267,261)
286,065 245,385
(1,754) (4,370)
(20,360) (12,739)
1,098 —
(40,878) (46,961)
(16,408) 9,367
(4,286) (6,786)
(12) (940)
4,279 449
2,568 282
2,106 —
(3,699) (4,675)
(1,474) (1,443)
(16,926) (3,746)
(1,119) (3,332)
18,852 15,103
$17,733 $11,771
$ 73,567 $ 66,787
$ 38,182  $ 36,600
$ 7835 $ 5719



CASH AMERICA INTERNATIONAL, INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Unaudited)

1. Significant Accounting Policies

Basis of Presentation

The consolidated financial statements include the accounts of Cash America International, Inc. and its
majority-owned subsidiaries (the “Company”). All significant intercompany accounts and transactions have
been eliminated in consolidation.

The financial statements as of June 30, 2006 and 2005 and for the three and six month periods then
ended are unaudited but, in management’s opinion, include all adjustments, consisting only of normal
recurring adjustments, necessary for a fair presentation of the results for such interim periods. Operating
results for the three and six months are not necessarily indicative of the results that may be expected for the
full fiscal year.

Certain amounts in the consolidated financial statements for the three and six months ended June 30,
2005 have been reclassified to conform to the presentation format adopted in 2006. These reclassifications
have no effect on the net income previously reported.

These financial statements and related notes should be read in conjunction with the consolidated
financial statements and notes thereto included in the Company’s 2005 Annual Report to Stockholders.

Revenue Recognition

Pawn Lending e Pawn loans are made on the pledge of tangible personal property. The Company accrues
finance and service charges revenue only on those pawn loans that the Company deems collectible based on
historical loan redemption statistics. Pawn loans written during each calendar month are aggregated and
tracked for performance. The gathering of this empirical data allows the Company to analyze the
characteristics of its outstanding pawn loan portfolio and estimate the probability of collection of finance and
service charges. For loans not repaid, the carrying value of the forfeited collateral (“merchandise held for
disposition™) is stated at the lower of cost (cash amount loaned) or market. Revenue is recognized at the time
that merchandise is sold. Interim customer payments for layaway sales are recorded as customer deposits and
subsequently recognized as revenue during the period in which the final payment is received.

Cash Advances e Cash advances provide customers with cash in exchange for a promissory note or other
repayment agreement supported, in most cases, by that customer’s personal check or written authorization to
debit that customer’s account via an Automated Clearing House (“ACH?”) transaction for the aggregate amount of
the payment due. To repay the cash advance, a customer may pay cash, or, as applicable, allow the check to be
presented for collection, or allow their checking account to be debited through an ACH for the amount due. The
Company accrues fees and interest on cash advances on a constant yield basis ratably over their terms. For those
locations that offer cash advances from third-party lenders, the Company receives an administrative service fee or
a credit services fee for services provided on their behalf and on behalf of borrowers. These fees are recorded in
revenue when earned.

During 2005, the Company started providing a cash advance product under a credit services program
in some markets, whereby the Company assists in arranging loans for customers from independent third-party
lenders. The Company also guarantees the customer’s payment obligations in the event of default if the
customer is approved for and accepts the loan. Fees under the credit services program (“CSO fees™) are paid
by the borrower to the Company for performing services on behalf of the borrower, including credit services
and for agreeing to guaranty, on behalf of the borrower, the borrower’s payment obligations under the loan to
the lender. As a result of providing the guaranty, a portion of the CSO fees are accounted for in accordance



CASH AMERICA INTERNATIONAL, INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Unaudited) — Continued

with Financial Accounting Standards Board (“FASB”) Interpretation No. 45, “Guarantor’s Accounting and
Disclosure Requirements for Guarantees, Including Indirect Guarantees of Indebtedness of Others”. The
CSO fees are deferred and amortized over the term of the loan and recorded as cash advance fees in the
accompanying consolidated statements of income. The contingent loss on the guaranteed loans is accrued and
recorded as a liability. See Note 4.

Check Cashing e The Company records fees derived from Company-owned check cashing locations and
cash advance locations in the period in which the service is provided. Royalties derived from franchise
locations are recorded on the accrual basis.

Allowance for Losses on Cash Advances

In order to manage the portfolio of cash advances effectively, the Company utilizes a variety of
underwriting criteria, monitors the performance of the portfolio, and maintains either an allowance or accrual
for losses.

The Company maintains either an allowance or accrual for losses on cash advances (including fees
and interest) at a level estimated to be adequate to absorb credit losses inherent in the outstanding combined
Company and third-party lender portfolio (the portion owned by independent third-party lenders or banks).
The allowance for losses on Company-owned cash advances offsets the outstanding cash advance amounts in
the consolidated balance sheets. Active third-party lender-originated cash advances in which the Company
does not have a participation interest are not included in the consolidated balance sheets. Since losses on cash
advances assigned to the Company by the third-party lenders are the Company’s responsibility, an accrual for
losses on third-party lender-owned cash advances is maintained and included in “Accounts payable and
accrued expenses” in the consolidated balance sheets.

Cash advances written during each calendar month are aggregated and tracked to develop a
performance history. The Company stratifies the outstanding combined portfolio by age, delinquency, and
stage of collection when assessing the adequacy of the allowance for losses. Historical collection
performance adjusted for recent portfolio performance trends is utilized to develop expected loss rates, which
are used to establish the allowance. Increases in the allowance are created by recording a cash advance loss
provision in the consolidated statements of income. The Company charges off all cash advances once they
have been in default for 60 days or sooner if deemed uncollectible. Recoveries on losses previously charged
to the allowance are credited to the allowance when collected.

Recent Accounting Pronouncement

In June 2006, FASB issued Interpretation No. 48, “Accounting for Uncertainty in Income Taxes”
(“FIN 487). FIN 48 requires that a more-likely-than-not threshold be met before the benefit of a tax position
may be recognized in the financial statements and prescribes how such benefit should be measured. It
requires that the new standard be applied to the balances of assets and liabilities as of the beginning of the
period of adoption and that a corresponding adjustment be made to the opening balance of retained earnings.
FIN 48 will be effective for fiscal years beginning after December 15, 2006. The Company is evaluating the
potential effect of FIN 48, but does not expect it to have a material effect on the Company’s consolidated
financial position or results of operations.



CASH AMERICA INTERNATIONAL, INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Unaudited) — Continued

2. Stock-Based Compensation

Under various equity compensation plans (the “Plans™) it sponsors, the Company is authorized to
issue up to 9,150,000 shares of Common Stock pursuant to “Awards” granted as incentive stock options
(intended to qualify under Section 422 of the Internal Revenue Code of 1986, as amended), nonqualified
stock options and restricted stock units. At June 30, 2006, 1,267,530 shares were reserved for future grants
under these Plans.

Stock Options e Stock options currently outstanding under the Plans have contractual terms of up to 10 years
and have an exercise price equal to or greater than the fair market value of the stock at grant date. These
stock options vest over periods ranging from 1 to 7 years.

Beginning January 1, 2006, the Company has accounted for its stock-based employee compensation
plans in accordance with Statement of Financial Accounting Standards No. 123R, ““Share-Based Payment”
(“SFAS 123R™), using the modified prospective method. Under the modified prospective method, the
Company is required to recognize compensation expense over the remaining vesting periods for the portion of
stock-based awards for which the requisite service had not been rendered as of January 1, 2006. For the three
and six months ended June 30, 2006, compensation expense recognized related to the stock options was
$60,000 ($39,000 net of related income tax benefit) and $119,000 ($77,000 net of related income tax benefit),
respectively. Prior to January 1, 2006, stock-based compensation was accounted for in accordance with
Accounting Principles Board (“APB”) Opinion No. 25, “Accounting for Stock Issued to Employees™, often
referred to as the “intrinsic value” based method, and no compensation expense was recognized for the stock
options. In addition, the financial statements for the three and six months ended June 30, 2005, which were
prior to the adoption of SFAS 123R, have not been restated and do not reflect the recognition of the
compensation cost related to the stock options. The following table illustrates the effect on net income and
earnings per share if the Company had applied SFAS No. 123R for the three and six months ended June 30,
2005 reported (in thousands, except per share amounts):

Three Six
Months Months
Ended Ended
June 30, June 30,
2005 2005
Net iNCOME AS FEPOIEM .....oveieiereeeece et nne s $ 6900 $ 18,802
Add: Stock option compensation credit determined under fair value based
method, net of related taxX effeCt.........cccvvviicii i 17 17
Pro forma NEt INCOME........oiiieiieeeeee ettt neen $ 6917 $ 18,819
Earnings Per Share:
Basic:
Net iNCOME — 8S TEPOMEU........cccviiiiieieete ettt $ 024 $ 064
Net iNCOME — Pro fOrMA .....cociiiiiiiiccee e e $ 024 $ 064
Diluted:
Net iNCOME — aS FEPOME......cceiveiiiece e e $ 023 % 0.62
Net iNCOME — Pro FOIMA ....c.vocviiiiice e s $ 023 $ 0.62
Pro forma weighted average common shares:
BASIC vttt ettt bbbt nae e 29,219 29,275
DIULEA. ...ttt 30,247 30,367



CASH AMERICA INTERNATIONAL, INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Unaudited) — Continued

A summary of the Company’s stock option activity during the six months ended June 30, 2006 and
2005 is as follows (shares in thousands):

Six Months Ended June 30,

2006 2005
Weighted Weighted
Average Average
Exercise Exercise
Shares Price Shares Price
Outstanding at beginning of year............ccoceeeveninnen. 1,402,732 $ 10.31 1,632,866 $ 10.26
EXEICISEU ...vcviveiciecieecte e (405,776) 10.54 (42,800) 10.45
FOIfRItEd ..., — — (5,000) 17.14
Outstanding at end of period .............cccevveeverivieiinnas 996,956 $ 10.22 1,585,066 $ 10.23
Exercisable at end of period ............ccoovvevevieieicieinns 951,956 9.89 1,540,066 10.03
Stock options outstanding and exercisable as of June 30, 2006, are summarized below:
Options Outstanding Options Exercisable
Weighted = Weighted Average Weighted
Number of Average Years of Number of  Average
Range of Shares Exercise Remaining Shares Exercise
Exercise Prices Outstanding Price Contractual Life Exercisable Price
$5941t0%941................ 192,300 $ 7.90 5.6 192,300 $ 7.90
$ 942 to $12.63................ 703,156 9.98 4.8 703,156 9.98
$12.64 to $17.14................ 101,500 16.30 5.8 56,500 15.63
$ 594 to $17.14................ 996,956 $10.22 51 951,956 $ 9.89
The total intrinsic value of stock options is summarized as follows ($ in thousands):
Aggregate
Number of Intrinsic
Shares Value
Options outstanding at June 30, 2006..........ccccvrerrererrrererereeseerssseeeeseessenesessserenes 996,956 $ 21,714
Options exercisable at June 30, 2006...........cccovrerrrrerererereeeeeerssreerees e seseseserees 951,956 21,045
Options exercised during the six months ended June 30, 2006...........ccccevrerrerennnns 405,776 7,333

Total cash received from exercises of stock options for the six months ended June 30, 2006 and 2005
were $4.3 million and $449,000, respectively. Income tax benefits realized from the exercise of the stock
options for the six months ended June 30, 2006 and 2005 were $2.6 million and $267,000, respectively. These
benefits were recorded as increases to additional paid-in capital.

At June 30, 2006, 45,000 shares of the outstanding stock options were unvested with total
unrecognized compensation cost of $260,000 ($169,000 net of related income tax benefit) that is expected to
be recognized over a period of 1.1 years. No options became vested during the six months ended June 30,
2006 and 2005.

Restricted Stock Units e In January 2004, the Company changed its approach to annual equity based
compensation awards and granted restricted stock units to its officers under the provisions of the 1994 Long-Term
Incentive Plan in lieu of stock options. In April 2004, the Company adopted the 2004 Long-Term Incentive Plan
and has granted restricted stock units to company officers and to the non-management members of the Board of
Directors annually. Each vested restricted stock unit entitles the holder to receive a share of the common stock of
the Company to be issued upon vesting or, in the case of directors, upon retirement from the Board. The amount
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attributable to officer grants is being amortized to expense over a four-year period, as the officer units vest on
each of the first four anniversaries of the grant date. Director units have the same vesting schedule, but for
directors with five or more years of service the vesting of units held for one year or more accelerates when the
director departs from the Board.

In December 2003, the Company granted restricted stock units to its officers in conjunction with the
adoption of the Supplemental Executive Retirement Plan. Each vested restricted stock unit entitles the holder
to receive shares of the common stock of the Company to be issued upon termination of employment from the
Company. The amount attributable to this grant is being amortized to expense over the vesting periods of 4 to
15 years.

Compensation expense related to the restricted stock units totaling $572,000 ($372,000 net of related
income tax benefit) and $412,000 ($268,000 net of related income tax benefit) was recognized for the three
months ended June 30, 2006 and 2005, respectively, and was $1.1 million ($715,000 net of related income tax
benefit) and $824,000 ($536,000 net of related income tax benefit) for the six months ended June 30, 2006
and 2005, respectively.

The following table summarizes the restricted stock unit activity during the six months ended June
30, 2006 and 2005:

Six Months Ended June 30,

2006 2005

Weighted Weighted

Average Average

Fair Value Fair Value

at Date of at Date of
Units Grant Units Grant
Outstanding at beginning of year........cc.c.ccooevvivriennn. 395,591 $ 21.30 342,798 $ 2031
UNits granted .........covvevevierieiieseesee s 106,248 24.87 100,061 24.99
Shares iSSUEM .......ccvvviveiriiiniresee s (28,742) 25.57 (10,835) 22.84
Units forfeited ..........covvreeieiiiccce s — — (30,546) 21.84
Outstanding at end of period .........cccceevvvvivccvcrenienn, 473,097 $ 21.85 401,478 $ 21.30
Units vested at end of period..........cccccevvvivvivivcnnnenn, 102,455 $ 19.64 51,363 $ 20.53

The outstanding restricted stock units had an aggregate intrinsic value of $15.1 million and the
outstanding vested restricted stock units had an aggregate intrinsic value of $3.3 million at June 30, 2006,
respectively. Tax benefits realized from issuance of common stock for the vested restricted stock units for the
six months ended June 30, 2006 and 2005 were $259,000 and $101,000, respectively. The portion of these
benefits recorded as increases to additional paid-in capital was $2,000 and $15,000 for the six months ended
June 30, 2006 and 2005, respectively. These benefits represent the tax benefits realized upon issuance of
common stock in excess of the amounts previously recognized in the financial statements for these vested
awards.

3.  Acquisitions

Pursuant to the Company’s business strategy of acquiring existing pawnshop and/or cash advance
locations that can benefit from the Company’s centralized management and standardized operations, the
Company purchased 2 pawnshops for an aggregate purchase price of $1.8 million in the six months ended June
30, 2006. There were two pawnshops and one cash advance location acquired during the six months ended June
30, 2005.
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The following table summarizes the allocation of the purchase prices for the six months ended June
30, 2006 and 2005 ($ in thousands):

Six Months Ended
June 30,
2006 2005
Number of pawnshops and cash advance locations acquired ............cccocevcvvvriviivnieinannns 2 3
Purchase price allocated to:
PAWN TOBNS........eiviieieiiiieicee ettt sttt bbbttt b e sttt ss ettt b b e $ 714 $ 852
Merchandise held for diSPOSItION ...........ccoviiiiiiiii s 338 95
Finance and service charges reCeivable ..........coovieiiiii i 28 91
CaSN AAVANCES ...t et bbbttt sr bbb sr e ene s — 34
Property and eQUIPMENT........coiieiiiiieeie ettt bbb e e e b e sne s 18 49
GOOAWITL ...ttt b et sttt b 609 2,807
g a0 o] T T TSRS 165 330
OTher ASSELS, NEL....uiiiieiicieiece ettt b et e e e e sre st e sresaeareenes 4 (12)
LORT 1S (] a LT [=T 10 1] S 97) —
NEt ASSELS ACAUITEU ...e.vveveeeieieseesie ettt sttt eene e e e e nrenrs 1,779 4,247
Purchase price adjustments for prior year acqUISItioNns..........ccccvevvveveveriererevesnsennens — 159
Cash consideration Payable ..o (25) (36)
Total cash paid for aCqUISItIONS .........ccveveriireir e $ 1754 $ 4370

4.  Cash Advances, Allowance for Losses and Accruals for Losses on Third-Party Lender-Owned
Cash Advances

The Company offers cash advance products through its cash advance locations and most of its
pawnshops. The cash advance products are generally offered as single payment cash advance loans. These
cash advance loans typically have a term of 7 to 45 days and are generally payable on the customer’s next
payday. The Company originates cash advances in some of its locations and arranges for customers to obtain
cash advances from independent third-party lenders in other Company locations. These third-party lenders
are either commercial banks or independent third-party non-bank lenders (collectively, “third-party lenders™).
In a cash advance transaction, a customer executes a promissory note or other repayment agreement typically
supported by that customer’s personal check or authorization to debit the customer’s checking account via an
ACH transaction. Customers may repay the cash advance either with cash, by allowing their check to be
presented for collection, or by allowing their checking account to be debited via an ACH transaction for the
amount due.

The Company offers single payment cash advances originated by independent non-bank third-party
lenders, whereby the Company acts as a credit services organization on behalf of consumers in accordance
with applicable state laws (the “CSO program”). Credit services that the Company provides to its customers
include arranging loans with independent third-party lenders, assisting in the preparation of loan applications
and loan documents, and accepting loan payments at the location where the loans were arranged. If a
customer obtains a loan from an independent non-bank third-party lender through the CSO program, the
Company, on behalf of the customer, also guarantees the customer’s payment obligations under the loan to
the third-party lender. A customer who obtains a loan through the CSO program pays the Company a fee for
the credit services, including the guaranty, and enters into a contract with the Company governing the credit
services arrangement. Losses on cash advances acquired by the Company as a result of its guaranty
obligations are the responsibility of the Company. As of June 30, 2006, the Company offered the CSO
program in Texas, Michigan and Florida.

10
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For cash advances originated by commercial banks, the banks sell participation interests in the bank-
originated cash advances to third parties, and the Company purchases sub-participation interests in certain of
those participations. The Company also receives an administrative fee for its services. In order to benefit
from the use of the Company’s collection resources and proficiency, the banks assign cash advances unpaid
after their payment due date to the Company at a discount from the amount owed by the borrower. The
Company introduced in late 2005 a third-party commercial bank-originated multi-payment installment cash
advance product in Georgia and California. The Company discontinued offering this cash advance product in
Georgia in May 2006 and in California in July 2006.

In January 2006, the Company discontinued offering third-party bank-originated cash advances to its
Texas, Florida and North Carolina customers. It has expanded its CSO program in Florida and Texas to meet
customer demand for cash advances in those states.

If the Company collects a delinquent amount owed by the customer that exceeds the amount assigned
by the banks or acquired by the Company as a result of its guaranty to third-party lenders, the Company is
entitled to the excess and recognizes it in income when collected. Since the Company may not be successful
in collection of these delinquent accounts, the Company’s cash advance loss provision includes amounts
estimated to be adequate to absorb credit losses from cash advances in the aggregate cash advance portfolio,
including those expected to be assigned to the Company or acquired by the Company as a result of its
guaranty obligations. The accrued losses on portfolios owned by the third-party lenders are included in
“Accounts payable and accrued expenses” in the consolidated balance sheets.

Cash advances outstanding at June 30, 2006 and 2005, were as follows (in thousands):

June 30,
2006 2005
Originated by the Company
Active cash advances and fees reCeIiVabIE ...........covevvveeeice e $32,016 $30,220
Cash advances and fees in COIIECHION .........cccvereeieiinrrsrr s 7,615 6,840
Total originated by the Company ............ccccooviiinnniciie s 39.631 37.060
Originated by third-party lenders ©
Active cash advances and fees reCeiVabIE ...........coovcveeeeeece s 18,143 19,531
Cash advances and fees in COIIECHION ...........ccrururucirrinrrr s 5,908 6,208
Total originated by third-party lenders @) ...............c...cccooovvirivriisiiieiiesiresns 24,051 _ 25,739
Combined gross Portfolio ...............cococovovnriiiiinnier e 63,682 62,799
Less: Elimination of cash advances owned by third-party lenders............ccccoeeeueeee 17,136 11,466
Less: Discount on cash advances assigned by third-party banks............cccccceeeennnne — 871
Company-owned cash advances and fees receivable, gross........ccccoeeeenenssineseneens 46,546 50,462
Less: AIOWANCE TOF I0SSES ......cuvvireieiriieieiriseee et 7,541 7,720
Cash advances and fees receivable, net ..................cccooovvniiiinn $ 39,005 $42,742

@ Amounts include cash advances offered by third-party commercial banks of $3,951 and $25,739 for 2006 and 2005,
respectively. These bank programs were discontinued in 2006.

11
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Changes in the allowance for losses for the three and six months ended June 30, 2006 and 2005, were
as follows ($ in thousands):

Three Months Ended Six Months Ended
June 30, June 30,
2006 2005 2006 2005
Allowance for company-owned cash advances
Balance at beginning of period..........c.ccccocevvenennne $ 3541 $ 3,096 $ 6309 $ 4,358
Cash advance 10ss provision...........ccceceeceverienn. 10,512 10,457 15,218 16,138
Charge-offs.......ccociviiiciiece e, (8,612) (7,861) (19,657) (17,701)
RECOVENIES ...veveveieeieieeieieere e 2,100 2,028 5,671 4,925
Balance at end of period ..........cccoveenrnerinnnnnen. $ 7541 $ 7720 $ 7541 $ 7,720
Accrual for third-party lender-owned cash
advances
Balance at beginning of period.........cccccoevririnne. $ 605 $ 295 $ 874 $ 342
Increase in 10SS Provision.........c.cccceeeeeeeieniennenn 286 312 17 265
Balance at end of period...........c.ccococveveiininniiennn, $ 891 $ 607 $ 891 $ 607
Combined statistics
Combined cash advance loss provision................ $10,798 $10,769 $15,235 $ 16,403
Combined cash advance loss provision as a % of
combined cash advances written................ce.... 4.5% 4.8% 3.3% 4.1%
Charge-offs (net of recoveries) as a % of
combined cash advances written..........c..c.ce.... 2.7% 2.6% 3.1% 3.2%
Combined allowance for losses and accrued
third-party lenders losses as a % of combined
gross portfolio.......cccoevvevviveccvencre s 13.2% 13.3% 13.2% 13.3%

Cash advances assigned to the Company for collection were $15.9 million and $37.5 million, for the
six months ended June 30, 2006 and 2005, respectively. The Company’s participation interest in bank-
originated cash advances was $1.0 million and $8.1 million at June 30, 2006 and 2005, respectively.

12
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5.  Earnings Per Share Computation

The following table sets forth the reconciliation of numerators and denominators for the basic and
diluted earnings per share computation for the three and six months ended June 30, 2006 and 2005 (in
thousands, except per share amounts):

Three Months Ended Six Months Ended

June 30, June 30,
2006 2005 2006 2005
Numerator:
Net income available to common stockholders.................... $ 10913 $ 6,900 $ 26,301 $ 18,802
Denominator:
Weighted average common shares outstanding................... 29,574 29,170 29,470 29,232
Weighted average vested restricted stock units................... 99 49 92 43
Total weighted average basic shares...........ccocvevevevciennns 29,673 29,219 29,562 29,275
Effect of shares applicable to stock option plans.................. 465 433 493 558
Effect of restricted stock unit compensation plans............... 372 367 368 359
Effect of shares applicable to non-qualified savings plan .... 59 60 61 64
Total weighted average diluted shares...........ccccoceverinennen 30,569 30,079 30,484 30,256
Earnings per share:
Net iNCOME — BaSIC.......ccviviviiiiiiiieieee e, $ 037 $§ 024 $ 089 $ 0.64
Net income — Diluted ..o, $ 036 $ 023 $ 086 $ 062

6. Long-Term Debt

The Company’s long-term debt instruments and balances outstanding at June 30, 2006 and 2005,
were as follows (in thousands):

June 30,
2006 2005
Line of credit up to $250,000 due 2010........c.ccovueriierierisinieisenieese e $ 54,729 $ 101,850
6.12% senior unsecured NOteS du 2015........c.eeeeiiiiieieiiii e 40,000 —
7.20% senior unsecured Notes due 2009........c.cceeevvviieieiiie e 34,000 42,500
7.10% senior unsecured Notes due 2008.........c.ecoveeiiieiiieeiiie e 8,672 12,857
8.14% senior unsecured NOteS dUE 2007 .......cocvevieiriirieiiee e 8,000 12,000
0] =1 0 (=1 o) AR 145,301 169,207
LESS CUITENT POITION ...e.viieieceieece ettt nes 16,786 16,786
Total [ong-term debt......ocv e $128515 $ 152,421

Interest on the line of credit is charged, at the Company’s option, at either LIBOR plus a margin or at
the agent’s base rate. The margin on the line of credit varies from 0.875% to 1.875% (0.875% at June 30,
2006), depending on the Company’s cash flow leverage ratios as defined in the agreement. The Company
also pays a fee on the unused portion ranging from 0.25% to 0.30% (0.25% at June 30, 2006) based on the
Company’s cash flow leverage ratios. The weighted average interest rate (including the margin) on the line of
credit at June 30, 2006 was 6.31%.
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7.  Operating Segment Information

The Company has three reportable operating segments: pawn lending operations, cash advance
operations and check cashing operations. The cash advance and check cashing segments are managed
separately due to the different operational strategies required and, therefore, are reported as separate
segments. To more accurately estimate the administrative expenses associated with each operating segment,
the Company began in the second quarter of 2006 to allocate its aggregate administrative expenses on a
different basis. Management believes that the current methodology creates a more balanced allocation among
the segments based on the time, resources and activities associated with the administrative activities of each
operating segment. All prior periods have been revised to reflect this change in the estimated administrative
burden. There is no change to the consolidated performance of the Company for any period. There are no
other changes to the segment results other than to the administrative expense allocation. A comparison of the
expense allocations under the current and previous methodologies are found in Note 8.

The information concerning the operating segments is set forth below (in thousands):

Pawn Cash Check
Lending Advance  Cashing  Consolidated

Three Months Ended June 30, 2006:

Revenue
Finance and service charges.............cccccevvnene. $ 34588 $ - $ — $ 34,588
Proceeds from disposition of merchandise ..... 72,917 — — 72,917
Cash advance feesS......ccocovvvvrvriiiieiicrcinens 10,282 29,113 — 39,395
Check cashing royalties and fees..................... — 1,834 873 2,707
Total revenue................ccceeeivi, 117,787 30,947 873 149,607
Cost of revenue — disposed merchandise .......... 42,886 — — 42,886
NEt FEeVENUE .......cccvvviiiiiieeiiiiee e ieee s 74,901 30,947 873 106,721
Expenses
(@] 01T 1] 1 44,799 14,523 320 59,642
Cash advance 10ss provision ...........ccccccevenene. 3,724 7,074 — 10,798
AdMINIStration ........ccoevvee i, 7,441 4,686 568 12,695
Depreciation and amortization.............c.c.e.... 4,478 1,936 89 6,503
Total eXPEnSes ..........ccovruieieniiniirieiineeeeie e 60,442 28,219 977 89,638
Income (loss) from operations ......................... $ 14459 $§ 2728 $ (104) $ 17,083
As of June 30, 2006:
TOtal @SSELS ....cviverrereireieesee e $489,686 $114546 $ 7,426 $611,658
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Pawn Cash Check
Lending Advance  Cashing  Consolidated

Three Months Ended June 30, 2005:

Revenue
Finance and service charges............cccccevvvennane. $ 32577 % —  $ — $ 32,577
Proceeds from disposition of merchandise ..... 65,333 — — 65,333
Cash advance fees.......coccocveveviciceeiie e 10,050 23,326 — 33,376
Check cashing royalties and fees..................... — 1,440 843 2,283
TOotal FEVENUE .......ceovvieiiiieieiiiie e 107,960 24,766 843 133,569
Cost of revenue — disposed merchandise .......... 38,939 — — 38,939
NEt FEVENUE .......o.vevviveieiiiieieiesie st 69,021 24,766 843 94,630
Expenses
OPEratioNS......ccvevvviieirieecisieese e 40,998 12,703 326 54,027
Cash advance 10ss provision ..........ccccccceeenene. 4,075 6,694 — 10,769
AdMINISTration ......cccooveieeieiece s 6,268 4,047 289 10,604
Depreciation and amortization............c..c.cc..... 3,817 1,777 80 5,674
Total eXPenses..........cccceevvvveiriinic i 55,158 25,221 695 81,074
Income (loss) from operations........................ $ 13863 $ (455) $ 148 $ 13,556
As of June 30, 2005:
TOtal @SSELS ....cvviveieerieiee e $450,362 $111,683 $ 6,819 $ 568,864

Pawn Cash Check
Lending Advance  Cashing  Consolidated

Six Months Ended June 30, 2006:

Revenue
Finance and service charges............cccccevvvennane. $ 69,643 3 —  $ — $ 69,643
Proceeds from disposition of merchandise ..... 160,391 — — 160,391
Cash advance fees.......coccccvveveviiiceeiie e 19,930 54,904 — 74,834
Check cashing royalties and fees..................... — 5,333 2,024 7,357
Total FEVENUE .........evvvvveeeiiieiieiieee e e 249,964 60,237 2,024 312,225
Cost of revenue — disposed merchandise .......... 95,628 — — 95,628
NEt FEVENUE ........ocvveiiveireieeie e see e e ee e 154,336 60,237 2,024 216,597
Expenses
OPEratioNS......ccvevvviieirieecisieese e 89,016 29,245 654 118,915
Cash advance 10ss provision ..........ccccccceeenene. 5,607 9,628 — 15,235
AdMINISTratioN .....covcvveieeieeceee e 15,574 9,754 881 26,209
Depreciation and amortization............c..ccce..... 8,820 3,866 170 12,856
Total eXPenses...........cccovevvririiniciin e 119,017 52,493 1,705 173,215
Income from operations...............cc.coceevrrennne $ 35319 $ 7744 $ 319 $ 43,382
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Pawn Cash Check
Lending Advance  Cashing  Consolidated

Six Months Ended June 30, 2005:

Revenue
Finance and service charges............cccccevvvennane. $ 66,496 3 —  $ — $ 66,496
Proceeds from disposition of merchandise ..... 144,074 — — 144,074
Cash advance fees.......coccccvveveviiiceeiie e 19,030 42,656 — 61,686
Check cashing royalties and fees..................... — 4,328 1974 6,302
TOotal FEVENUE .......ceovvieiiiieieiiiie e 229,600 46,984 1,974 278,558
Cost of revenue — disposed merchandise .......... 86,894 — — 86,894
NEt FEVENUE ........ocvveiiveireieeie e see e e ee e 142,706 46,984 1,974 191,664
Expenses
OPEratioNS......ccvevvviieirieecisieese e 81,916 25,076 708 107,700
Cash advance 10ss provision ..........c.cccceeeeeueene. 6,268 10,135 — 16,403
AdMINISTration ......cccooveieeieiece s 12,916 8,024 573 21,513
Depreciation and amortization............c..c.cc..... 7,609 3,468 163 11,240
Total eXPenses..........cccceevvvveiriinic i 108,709 46,703 1,444 156,856
Income from operations...............cc.coceevrrennne $ 33997 $ 281 $ 530 $ 34,808

8. Supplemental Disclosure of Operating Segment Information

As described in Note 7, the Company revised the method of allocating its aggregate administrative
expenses in the second quarter of 2006. The following tables provide comparative information by operating
segment showing the current and previous allocation methods for the three months ended March 31, 2006 and
June 30, 2006 and the six months ended June 30, 2006 (in thousands):

Pawn Lending Cash Advance Check Cashing
Current Previous Current Previous Current Previous
Method Method Method Method Method Method

Three Months Ended June 30, 2006:

Total revenUe.......cceeveveeeeeeeeeeee e $117,787 $117,787 $30,947 $ 30,947 $ 873 $ 873
NEt FEVENUE.....c.ocveviriereiireee e 74,901 74,901 30,947 30,947 873 873
Administration........cccccceevveeieiieiiinnns 7,441 9,707 4,686 2,480 568 508
All other eXpenses .........cccevveveervivevenen, 53,001 53,001 23,533 23,533 409 409
Income (loss) from operations............. 14,459 12,193 2,728 4,934 (104) (44)
Three Months Ended March 31, 2006:
Total reVENUE ....cvoveveeviceeeisieee e, $132,177 $132,177 $29290 $ 29,290 $ 1,151 $ 1,151
NEt FEVENUE.....c.viveeirieeieiieeiee s 79,435 79,435 29,290 29,290 1,151 1,151
AdMINIStration..........ccocvvvvvinienennn, 8,133 10,610 5,068 2,652 313 252
All other eXpenses .......ccccveeveververvenienns 50,442 50,442 19,206 19,206 415 415
Income from operations...........c..c........ 20,860 18,383 5,016 7,432 423 484
Six Months Ended June 30, 2006:
Total reVENUE ....cvvvveevireeeereee e, $249,964 $249,964 $60,237 $ 60,237 $ 2,024 $ 2,024
NEL FEVENUE......cvevviviieriiesiee e 154,336 154,336 60,237 60,237 2,024 2,024
AdMInistration..........ccoceeveevcieieriennn, 15,574 20,317 9,754 5,132 881 760
All other eXpenses ........ccccevvvvvevrvernnn, 103,443 103,443 42,739 42,739 824 824
Income from operations....................... 35,319 30,576 7,744 12,366 319 440
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9.  Litigation

In the suit Strong v. Georgia Cash America, Inc. et al. currently pending in the State Court of Cobb
County, Georgia (“State Court”) and described in the Company’s prior reports to the Securities and Exchange
Commission, the parties are conducting discovery related to the plaintiff’s efforts to avoid being required to
individually arbitrate his claims in accordance with the arbitration provisions of the loan contract with
Georgia Cash America that he executed. Georgia Cash America, Inc. et al. (collectively, “Cash America”) are
seeking enforcement of these arbitration provisions and have filed a Motion to Stay and Compel Arbitration
with the State Court. The Company believes that the plaintiff’s claims in this suit are without merit and is
vigorously defending this lawsuit. In the related action that Cash America and Community State Bank
(“CSB”) commenced in response to the Strong case and to assert Cash America’s right to arbitrate that
dispute, which is also described in the Company’s prior reports to the Securities and Exchange Commission,
Cash America and CSB have appealed the dismissal by the U.S. District Court for the Northern District of
Georgia of their complaint seeking to compel Strong to arbitrate the claims he asserts in his suit to the U.S
Court of Appeals for the 11th Circuit. This appeal is scheduled for oral argument in November 2006. The
Strong litigation is still at a very early stage, and neither the likelihood of an unfavorable outcome nor the
ultimate liability, if any, with respect to this litigation can be determined at this time.

The Company is a defendant in lawsuits encountered in the ordinary course of its business. Certain of
these matters are covered to an extent by insurance. In the opinion of management, the resolution of these
matters will not have a material adverse effect on the Company’s financial position, results of operations or
liquidity.

10. Subsequent Event

On July 9, 2006 the Company entered into an Asset Purchase Agreement (the “Purchase
Agreement”) with The Check Giant, LLC, its subsidiaries (collectively, “TCG”) and the members of The
Check Giant, LLC to acquire substantially all of the assets of TCG. TCG offers short-term cash advances
exclusively over the Internet under the name “CashNetUSA”. The Purchase Agreement provides for the
Company to pay an initial purchase price of approximately $35 million in cash at closing and up to five
supplemental earn-out payments during the two year period after the closing. The amount of each
supplemental payment is to be based on a multiple of the consolidated earnings attributable to TCG’s
business before interest, income taxes, and depreciation and amortization expense for the twelve months
preceding each scheduled supplemental payment, as defined more fully in the Purchase Agreement. The
supplemental payments will be reduced by amounts previously paid. The supplemental payments are to be
paid in cash; the Company would, however, have the option of paying up to 25% of each supplemental
payment in shares of its common stock based on an average share price value at that time, as defined in the
Purchase Agreement. The transaction is expected to close within approximately 60 days, subject to the
receipt of required regulatory and other approvals and other customary conditions.
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Item 2. Management’s Discussion and Analysis of Financial Condition and
Results of Operations

GENERAL

The Company is a provider of specialty financial services to individuals. It offers secured non-
recourse loans, commonly referred to as pawn loans, through its pawn lending operations. The pawn loan
portfolio generates finance and service charges revenue. A related activity of the pawn lending operations is
the disposition of merchandise, primarily collateral from unredeemed pawn loans. The Company also offers
unsecured cash advances in selected lending locations and on behalf of independent third-party lenders,
including a small amount from banks, in other locations. The Company also provides check cashing and
related financial services through many of its lending locations and through franchised and Company-owned
check cashing centers.

As of June 30, 2006, the Company had 896 total locations offering products and services to its
customers. The Company operates in three segments: pawn lending, cash advance and check cashing.

As of June 30, 2006, the Company’s pawn lending operations consisted of 467 pawnshops in 21
states of the United States; 457 are Company-owned units and 10 are unconsolidated franchised units.
During the eighteen months ended June 30, 2006, the Company acquired 11 operating units, established 8
locations, and combined or closed 3 locations for a net increase of 16 Company-owned pawn lending units.
In addition, 3 franchise locations were opened, and 4 were either converted to Company-owned locations or
were terminated.

At June 30, 2006, the Company’s cash advance operations operated 291 cash advance locations in 7
states. During the eighteen months ended June 30, 2006, the Company acquired one operating unit, established
42 locations, and combined or closed 5 locations for a net increase of 38 cash advance locations.

As of June 30, 2006, the Company’s check cashing operations consisted of 133 franchised and 5
company-owned check cashing centers in 19 states.
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RESULTS OF OPERATIONS

The following table sets forth the components of the consolidated statements of income as a
percentage of total revenue for the periods indicated.

Three Months Ended Six Months Ended

June 30, June 30,
2006 2005 2006 2005

Revenue

Finance and Service Charges.........ccoovvvvveeeieeiieieseeseseesvenns 23.1% 24.4% 22.3% 23.9%

Proceeds from disposition of merchandise.............c.ccccevenee. 48.8 48.9 51.4 51.7

Cash advance fEES .......cccvveiieeiece e 26.3 25.0 24.0 22.1

Check cashing royalties and fees ...........ccocvvvvvivivvcrercnenennn, 1.8 1.7 2.3 2.3
Total ReVENUE...........ccceeviiiiiiiiie et 100.0 100.0 100.0 100.0
Cost of Revenue

Disposed Merchandise.........ccoeveverereriesinsieeeere e see e 28.7 29.1 30.6 31.2
Net REVENUE ........occviiiiiiiiiiiiiiee ittt 71.3 70.9 69.4 68.8
Expenses

(@] 0T 11T 1 39.9 40.4 38.1 38.7

Cash advance 0SS ProvisSion ............cccvereineneiinenencnennns 7.2 8.1 4.9 6.0

AAMINISLration .......coveeiiiiice e 8.5 7.9 8.4 1.7

Depreciation and amortization ...........cc.cceoeveieieicnencnene. 4.3 4.3 4.1 4.0
Total EXPENSES........ccovvvviiieiieieeieerie e see s e seeesieenie e e e 59.9 60.7 55.5 56.4
Income from Operations.............ccccoeovvieiiirinirene e 114 10.2 13.9 124
INEEIESt EXPENSE ... .eviitiieeeieieeie ettt e (1.6) (1.9) (1.6) 1.7)
INEErESt INCOME ... oo 0.3 0.3 0.3 0.3
Foreign currency transaction gain (10SS) .......ccccccveevvereresrennnan 0.1 (0.3) — (0.3)
Gain from termination of contract..........ccccceceveviiieiiiienncnene, 1.4 — 0.7 —
Income before Income Taxes.............ccccceeeeiviiiiieeeee i, 11.6 8.3 13.3 10.7
Provision for iNCOME taXES......cccevevereieeieeieie e 4.3 3.1 4.9 4.0
NetIncome.............cooooviiiiiiiiiii s 7.3% 5.2% 8.4% 6.7%
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The following table sets forth selected consolidated financial and operating data as of June 30, 2006

and 2005, and for the three and six months then ended ($ in thousands).

Three Months Ended

Six Months Ended

June 30, June 30,
2006 2005 2006 2005
PAWN LENDING OPERATIONS:
Pawn loans

Annualized yield on pawn 10ans...........ccoceeviveieicnene e, 121.5% 122.6% 125.5% 127.6%

Total amount of pawn loans written and renewed................ $123974  $114,348  $ 227901 $212,178

Average pawn loan balance outstanding ............c....cceeevvee. $114,186  $106,547  $ 111,875 $105,118

Average pawn loan balance per average location in
OPEIALION ...ttt $ 249 % 240 % 245 % 238

Ending pawn loan balance per location in operation............ $ 272 $ 261 $ 272 $ 261

Average pawn loan amount at end of period (not in
thOUSANAS) ...vvvivcvecveece e $ 96 $ 88 $ % $ 88

Profit margin on disposition of merchandise as a
percentage of proceeds from disposition of merchandise 41.2% 40.4% 40.4% 39.7%

Average annualized merchandise turnover............c.cccoen.e.. 2.6x 2.6x 2.8x 2.8x

Average balance of merchandise held for disposition per
average location in operation ...............cccceveveeecciereenen, $ 145 $ 135 $ 150 $ 141

Ending balance of merchandise held for disposition per
location in OPEration ...........ccceeeeeviuereeeeieeee e $ 151 % 139 % 151 $ 139

Pawnshop locations in operation —

Beginning of period, OWned..........cccooevereicenvnnneseseenns 458 441 456 441
ACQUITEA .o — 2 2 2
SEAIMT-UPS ettt — 2 1 3
Combined Or ClOSEd .........ccoveirieriiiie e _ — _(2 O

End of period, OWNed..........cccovvvvieniniiiieieee e 457 445 457 445

Franchise locations at end of period ...........ccccvevevveienienn. 10 11 10 1

Total pawnshop locations at end of period ....................... 467 456 467 456

Average number of owned pawnshop locations ............... 458 444 457 442

Cash advances

Total amount of cash advances written @ ............cccco.coo..... $ 65734 $ 68,191  $ 124,746  $124,931

Number of cash advances written (not in thousands) @ ...... 168,377 209,342 319,504 379,920

Average amount per cash advance (not in thousands) @ ... $ 390 % 326 % 390 % 329

Combined cash advances outstanding @ ............cccoocevvenn.... $ 17,742 $ 20279 $ 17,742 $ 20,279

Cash advances outstanding per location at end of period @ $ 43 $ 47 $ 43 3 47

Cash advances outstanding before allowance for losses ® ¢ 7585 ¢ 13193 $ 7,585 $ 13,193

Locations offering cash advances at end of period.............. 415 429 415 429

Average number of locations offering cash advances ......... 427 428 430 427

CASH ADVANCE OPERATIONS ©:
Total amount of cash advances written @................cc.c.coee..... $177,004  $156,150  $ 331,922  $278,235
Number of cash advances written (not in thousands) @ ......... 478,884 434,911 890,887 785,461
Average amount per cash advance (not in thousands) @....... $ 370 % 3% 3% 373 % 354
Combined cash advances outstanding @ ...........ccccocvevvennnn. $ 45940 $ 42520 $ 45940 $ 42,520
Cash advances outstanding per location at end of period @ ... $ 158 3% 157 % 158 $ 157
Cash advances outstanding before allowance for losses ® ... ¢ 38961 $ 37,269 $ 38961 $ 37,269
Cash advance locations in operation —

Beginning of period.........c.cccoovveiiniiiinnise e 286 264 286 253
ACUITEA . — 1 — 1
SEAM-UPS. e 5 6 8 19
Combined Or ClOSEd ........ccoeviiriieiree e — — _(3) (2

ENd of Period ..o 291 271 291 271

Average number of cash advance locations..............c.cc....... 287 267 288 262

(Continued on Next Page)
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Three Months Ended Six Months Ended

June 30, June 30,
2006 2005 2006 2005
CHECK CASHING OPERATIONS (Mr. Payroll Corp.) @
Face amount of checks cashed..........cccocooovveviicccciciceiee, $310,412 $ 277,595 $ 686,592 $614,623
Gross ees COIIECEEA ......coovvvircreccccceee e $ 4280 $ 3,756 $ 9950 $ 8,770
Fees as a percentage of checks cashed.............cccccvvvviviivinnns 1.4% 1.4% 1.4% 1.4%
Average check cashed (not in thousands) ............ccccceeevnee. $ 397 $ 367 $ 437  $ 393
Centers in operation at end of period...........ccccccvevivienninnnnn, 138 136 138 136
Average number of check cashing centers..........cccccevcvvivrennns 139 135 139 135

@ Includes cash advances made by the Company and cash advances made by third-party lenders offered at the Company’s locations
® Amounts recorded in the Company’s consolidated financial statements.

© Includes only cash advance locations.

@ Includes franchised and company-owned locations.

CRITICAL ACCOUNTING POLICIES

Beginning January 1, 2006, the Company has accounted for its stock-based employee compensation
plans in accordance with Statement of Financial Accounting Standards No. 123R, ““Share-Based Payment”,
using the modified prospective method. Under the modified prospective method, the Company is to
recognize compensation expense for the portion of stock-based awards for which the requisite service had
not been rendered as of January 1, 2006 over the remaining vesting periods. During the three and six months
ended June 30, 2006, the Company recognized compensation expense of $60,000 ($39,000 net of related
taxes) and $119,000 ($77,000 net of related taxes), respectively, for its unvested stock options. The financial
statements for the three and six months ended June 30, 2005 have not been restated and do not reflect the
recognition of the compensation cost related to the stock options.

There have been no other changes of critical accounting policies since December 31, 2005.

RECENT ACCOUNTING PRONOUNCEMENT

In June 2006, FASB issued Interpretation No. 48, ““Accounting for Uncertainty in Income Taxes”
(“FIN 487). FIN 48 requires that a more-likely-than-not threshold be met before the benefit of a tax position
may be recognized in the financial statements and prescribes how such benefit should be measured. It
requires that the new standard be applied to the balances of assets and liabilities as of the beginning of the
period of adoption and that a corresponding adjustment be made to the opening balance of retained earnings.
FIN 48 will be effective for fiscal years beginning after December 15, 2006. The Company is evaluating the
potential effect of FIN 48, but does not expect it to have a material effect on the Company’s consolidated
financial position or results of operations.
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OVERVIEW

Components of Consolidated Net Revenue. Consolidated net revenue is total revenue reduced by the cost
of merchandise sold in the period. It represents the income available to satisfy expenses and is the measure
management uses to evaluate top line performance. The components of consolidated net revenue are finance
and service charges from pawn loans, profit from the disposition of merchandise, cash advance fees
generated from both pawn locations and cash advance locations, and check cashing royalties and fees.
Growth in cash advance fees has increased the related contribution of the cash advance products to
consolidated net revenue during the three and six months ended June 30, 2006 compared to the same periods
of 2005. The growth in cash advance fees is primarily attributable to higher average balances and the
addition of new units. While slightly lower as a percentage of total net revenue, aggregate pawn-related net
revenue, consisting of finance and service charges plus profit on the disposition of merchandise, remains the
dominant source of net revenue at 60.5% and 62.3% for the three months ended June 30, 2006 and 2005, and
at 62.1% and 64.5% for the six months ended June 30, 2006 and 2005, respectively. The following charts
depict the mix of the components of consolidated net revenue for the three and six months ended June 30,
2006 and 2005:

Q2 2006 Q2 2005
$106.7 million $94.6 million
2.6% 2.4%

28.1% 27.9%
B Finance and service charges O Cash advance fees
B Profit from the disposition of O Check cashing royalties and
merchandise fees
6 months 2006 6 months 2005
$216.6 million $191.7 million

3.3%

1%
32.2%

29.9% 29.8%
B Finance and service charges O Cash advance fees
B Profit from the disposition of O Check cashing royalties and
merchandise fees
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Contribution to Increase in Net Revenue. Increases in the components of the Company’s net revenue led
to an increase in net revenue of 12.8% and 13.0% for the quarter and six months ended June 30, 2006
compared to the prior year same periods. Cash advance fees have increased primarily because of the growth
and development of newly opened cash advance locations. As illustrated below, these increases represented
49.8% and 52.8% of the Company’s overall increase in net revenue from the three and six months ended
June 30, 2005 to the three and six months ended June 30, 2006 and 45.6% and 43.7% of the overall increase
from the three and six months ended June 30, 2004 to the three and six months ended June 30, 2005. The
increase in pawn-related net revenue in the aggregate, finance and service charges plus profit from the
disposition of merchandise, decreased from 53.4% to 46.7% and from 54.5% to 43.0% of the increase in net
revenue for the three and six months of 2006 compared to the same periods of 2005. These trends are
depicted in the following charts:

Q2 2006 over Q2 2005 Q2 2005 over Q2 2004
$12.1 million increase $24.8 million increase
3.5% 1.0%

16.6%

29.1%

45.6%

49.8%
30.1%

24.3%

B Finance and service charges O Cash advance fees

B Profit from the disposition of O Check cashing royalties and

merchandise

6 months 2006 over 6 months 2005
$24.9 million increase

4.2% 12.6%

30.4%
52.8%

B Finance and service charges

B Profit from the disposition of
merchandise

fees

6 months 2005 over 6 months 2004
$45.7 million increase

43.7%

23.2%

O Cash advance fees

O Check cashing royalties and
fees
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Quarter Ended June 30, 2006 Compared To Quarter Ended June 30, 2005

Consolidated Net Revenue. Consolidated net revenue increased $12.1 million, or 12.8%, to $106.7 million
during the quarter ended June 30, 2006 (the “current quarter”) from $94.6 million during the quarter ended
June 30, 2005 (the “prior year quarter”). The following table sets forth net revenue results by operating
segment for the three months ended June 30, 2006 and 2005 ($ in thousands):

Three Months Ended June 30,

2006 2005 Increase
Pawn lending OPErations ...........c.c.cceeevevereeeivieeesrereeeeeeennas $ 74901 $69,021 $ 5880 85%
Cash advance Operations..........ccccceeevesesiesieeieereeseseseseeneens 30,947 24,766 6,181 25.0
Check cashing Operations...........ccocvvvvsvnieereeieresesesese e 873 843 30 3.6
Consolidated Net FEVENUE.........coervreieeieeee e $106,721 $ 94,630 $12,091 12.8%

Higher revenue from the Company’s cash advance product, higher finance and service charges from
pawn loans, higher profit from the disposition of merchandise and a small increase in revenue from check
cashing operations accounted for the increase in net revenue.

The components of consolidated net revenue are finance and service charges from pawn loans, which
increased $2.0 million; profit from the disposition of merchandise, which increased $3.6 million; cash
advance fees generated both from pawn locations and cash advance locations, which increased $6.0 million;
and check cashing royalties and fees, which increased $424,000.

Finance and Service Charges. Finance and service charges increased $2.0 million, or 6.2%, from $32.6
million in the prior year quarter to $34.6 million in the current quarter. The increase is primarily due to
higher loan balances attributable to the increased amount of pawn loans written. An increase in the average
balance of pawn loans outstanding contributed $2.3 million of the increase which was partially offset by a
$324,000 decrease resulting from the lower annualized yield of the pawn loan portfolio described below.
Finance and service charges from same stores (stores that have been open for at least twelve months)
increased 3.5%, or $1.1 million, in the current quarter compared to the prior year quarter as a result of an
increase of $5.9 million in pawn loans written and a higher average amount per pawn loan written.

Pawn loan balances at June 30, 2006 were $8.5 million, or 7.3% higher than at June 30, 2005,
primarily as a result of the increase in average pawn loan balances per average pawnshop location and the net
addition of 12 pawnshops. The average balance of pawn loans was 7.2% higher in the current quarter than in
the prior year quarter. The increase in the average balance of pawn loans outstanding was primarily driven
by a 8.5% increase in the average amount per loan which was partially offset by a 1.2% decrease in the
average number of pawn loans outstanding during the current quarter. Annualized loan yield declined to
121.5% in the current quarter from 122.6% in the prior year quarter. The decrease in annualized loan yield is
partially attributable to four pawnshops damaged by Hurricane Katrina in August 2005 that had not reopened
for business as of June 30, 2006. The statutory rates in the New Orleans market generate higher than average
pawn loan yields. Pawn loan yields were also negatively impacted by an increase in the amount of
unredeemed pawn loans in the current quarter compared to the prior year quarter which generally dilutes
yield. Same store pawn loan balances at June 30, 2006 were $121.2 million, or 5.0%, higher than at June 30,
2005.

24



Profit from Disposition of Merchandise. Profit from disposition of merchandise represents the proceeds
received from disposition of merchandise in excess of the cost of disposed merchandise. The following table
summarizes the proceeds from disposition of merchandise and the related profit for the current quarter
compared to the prior year quarter ($ in thousands):

Three Months Ended June 30,

2006 2005
Merch- Refined Merch- Refined
andise Gold Total andise Gold Total
Proceeds from dispositions. $ 55,680 $17,237 §$ 72917 $ 52,579 $12,754 $ 65,333
Profit on disposition............ $ 24063 $ 5968 $ 30,031 $ 22680 $ 3,714 3 26,394
Profit margin...........cccevevenne. 43.2% 34.6% 41.2% 432% $ 29.1% 40.4%

While the total proceeds from disposition of merchandise and refined gold increased $7.6 million, or
11.6%, the total profit from the disposition of merchandise and refined gold increased $3.6 million, or
13.8%, primarily due to higher levels of retail sales and stronger gross profit margin on the disposition of
refined gold. Overall gross profit margin increased from 40.4% in the prior year quarter to 41.2% in the
current quarter as the gross profit margin and relative percentage of refined gold sales was higher than the
prior year quarter. Excluding the effect of the disposition of refined gold, the profit margin on the
disposition of merchandise (including jewelry sales) was 43.2% for both the current quarter and the prior
year quarter. The profit margin on the disposition of refined gold increased to 34.6% in the current quarter
compared to 29.1% in the prior year quarter primarily due to higher prevailing market prices of gold which
caused hedge-adjusted selling price per ounce to increase 26.9% compared to the prior year quarter. In
addition, the Company experienced an increase in volume of refined gold sold during the quarter. Proceeds
from disposition of merchandise, excluding refined gold, increased $3.1 million, or 5.9%, in the current
quarter. The higher level of retail sales activity was supported by higher levels of merchandise available for
disposition entering the current quarter and by the net addition of 12 pawn locations. The consolidated
merchandise turnover rate was 2.6 times during both the current quarter and the prior year quarter.

Management anticipates that profit margin on the overall disposition of merchandise in the near term
will likely remain at current levels or decline slightly due to higher inventory levels and the potential of an
increased percentage of refined gold sales, due primarily to the current prevailing higher market value of
gold. Refined gold sales typically have a lower gross profit margin than retail dispositions so a change in the
disposition mix that increases the amount of refined gold sales will likely dilute the overall margin on
disposition activities.

The table below summarizes the age of merchandise held for disposition before valuation allowance
of $1.7 million at June 30, 2006 and $1.6 million at June 30, 2005 ($ in thousands).

2006 2005
Amount % Amount %
Merchandise held for 1 year or less —
JEWEITY oo $ 41,137 58.4% $ 36,243 57.2%
Other merchandise ..........cocveeveviieveeie e 22,097 314 19,799 31.2

63,234 89.8 56,042 88.4

Merchandise held for more than 1 year —

JEWEITY oot 4,493 6.4 4,729 75
Other merchandise ........ccccvveveeieiecic e 2,710 3.8 2,625 4.1
7,203 10.2 7,354 11.6

Total merchandise held for disposition............... $ 70,437 100.0% $ 63,396 100.0%

Cash Advance Fees. Cash advance fees increased $6.0 million, or 18.0%, to $39.4 million in the current
quarter from $33.4 million in the prior year quarter. The increase was primarily due to the growth and
development of new cash advance units and higher rates of collections resulting from additional staffing at
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the Company’s collection facilities during the current quarter resulting from the new unit growth. As of June
30, 2006, the cash advance products were available in 706 lending locations, including 415 pawnshops and
291 cash advance locations. Of these lending locations, 350 arrange for customers to obtain cash advance
products from independent third-party lenders for a fee. Cash advance fees from same stores increased $2.9
million, or 8.5%, to $37.0 million in the current quarter as compared to $34.1 million in the prior year
quarter. Cash advance fees include revenue from the cash advance portfolio owned by the Company and
fees paid to the Company for arranging for cash advance products from independent third-party lenders for
customers.  (Although cash advance transactions may take the form of loans or deferred check deposit
transactions, the transactions are referred to throughout this discussion as “cash advances” for convenience.)

The following table sets forth cash advance fees by operating segment for the three months ended
June 30, 2006 and 2005 ($ in thousands):

Three Months Ended June 30,

2006 2005 Increase
Pawn lending OPerations...........cccccveeveeerisieereeeeie e $ 10,282 $10,050 $ 232 2.3%
Cash advance Operations..........c.ocuveerereieneneese e 29,113 23,326 5,787 24.8
Consolidated cash advance fees ........cc.covvveriieniniienenn, $39395 $33376 $ 6,019 18.0%

Cash advance fees increased by 24.8% in the cash advance operating segment and increased by 2.3% in
the pawn lending operating segment; both increases were mostly due to the addition of new locations and higher
average balances outstanding. In addition, the increase in cash advance revenue benefited consolidated earnings
more than in the prior year quarter primarily due to greater efficiencies in expenses, which benefited both
segments in the current quarter. Management believes the operating margins for the cash advance segment
improved with the development of new locations and from greater emphasis on cash advance loan portfolio
performance.

The amount of cash advances written increased by $18.4 million, or 8.2%, to $242.7 million in the
current quarter from $224.3 million in the prior year quarter. Included in the amount of cash advances
written in the current quarter and the prior year quarter were $85.7 million and $92.6 million, respectively,
extended to customers by third-party lenders. The average amount per cash advance increased to $375 from
$348 due primarily to changes in permitted loan amounts and adjustments to underwriting. The combined
Company and third-party lender portfolios of cash advances generated $40.0 million in revenue during the
current quarter compared to $36.5 million in the prior year quarter. The outstanding combined portfolio
balance of cash advances increased $883,000, or 1.4%, to $63.7 million at June 30, 2006 from $62.8 million
at June 30, 2005. Those amounts included $46.5 million and $50.5 million at June 30, 2006 and 2005,
respectively, which are included in the Company’s consolidated balance sheets. An allowance for losses of
$7.5 million and $7.7 million has been provided in the consolidated financial statements for June 30, 2006
and 2005, respectively, which is netted against the outstanding cash advance amounts on the Company’s
consolidated balance sheets.

Cash advance fees related to cash advances originated by all third-party lenders (both bank and non-
bank) were $15.7 million in the current quarter on $85.7 million in cash advances originated by third-party
lenders, representing 39.9% of combined cash advance revenue. The cash advance loss provision expense
associated with these cash advances was $5.1 million, direct operating expenses, excluding allocated
administrative expenses, were $5.5 million, and depreciation and amortization expense was $448,000 in the
current quarter. Therefore, management estimates that the approximate contribution before interest and taxes
on cash advances originated by all third-party lenders in the current quarter was $4.6 million. This estimate
does not include shared operating costs in pawn locations where the product is offered.

In March 2005, the Federal Deposit Insurance Corporation (“FDIC”) issued revised guidelines
affecting certain short-term cash advance products offered by FDIC regulated banks. The revised guidance
applies to the cash advance product that was offered by third-party banks in many of the Company’s
locations. The revised guidance, which became effective July 1, 2005, permitted the banks to provide a
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customer with this cash advance product for no more than three months out of a twelve-month period. In
order to address the short-term credit needs of customers who no longer had access to the banks’ cash
advance product, the Company began offering an alternative short-term credit product in selected markets in
2005. On July 1, 2005, the Company introduced a credit services organization program (the “CSO
program™). Under the CSO program, the Company acts as a credit services organization on behalf of
consumers in accordance with applicable state laws. Credit services that the Company provides to its
customers include arranging loans with independent third-party lenders, assisting in the preparation of loan
applications and loan documents, and accepting loan payments at the location where the loans were
arranged. If a customer obtains a loan from a third-party lender through the CSO program, the Company, on
behalf of its customer, also guarantees the customer’s payment obligations under the loan to the third-party
lender. A customer who obtains a loan through the CSO program pays the Company a CSO fee for the credit
services, including the guaranty, and enters into a contract with the Company governing the credit services
arrangement. Losses on cash advances assigned to the Company or acquired by the Company as a result of
its guaranty are the responsibility of the Company. As of June 30, 2006, the Company offered the CSO
program in Texas, Michigan and Florida.

In July 2005, the Company elected to discontinue offering third-party bank-originated cash advances
to consumers in Michigan and in January 2006, the Company elected to discontinue offering third-party bank
originated cash advances to consumers in Texas, Florida and North Carolina. Consumer demand for bank-
originated cash advances in Michigan, Florida and Texas was effectively satisfied by replacing the bank
originated cash advance program in those states with the CSO program instituted by the Company in July
2005. Customer acceptance of the cash advance product offered through the CSO program has been
substantially the same as that of the cash advance products offered by the third-party banks. In most of these
locations the Company offered both the bank program and the CSO program to customers during the last half
of 2005.

During the third quarter of 2005, the Company discontinued offering single payment cash advances
originated by third-party banks in California, representing 36 lending locations at June 30, 2006, and began
offering Company-originated cash advances under applicable state law. As an additional service alternative
to its customers, during the fourth quarter of 2005 the Company introduced third-party commercial bank
originated multi-payment installment cash advances in California and Georgia. The Company discontinued
offering both single and multi-payment bank products in Georgia during the second quarter of 2006 and
discontinued offering multi-payment bank products in California during July 2006. The Company’s decision
to discontinue these products was due principally to the third-party commercial banks’ response to concerns
that the FDIC raised to FDIC-supervised banks in late February 2006 concerning the FDIC’s perception of
risks associated with such banks’ origination of certain cash advance products with the assistance of third-
party marketers and servicers. As of June 30, 2006, the outstanding balance of these bank originated multi-
payment installment cash advances was $2.7 million (net of $1.2 million of allowance for losses) in
California. In California, the Company still serves cash advance customers by continuing to offer Company-
originated cash advance products re-introduced in August 2005 pursuant to state law.

Management anticipates that cash advance fees will continue to grow during the remainder of 2006
due primarily to increased consumer awareness and demand for the cash advance product, higher outstanding
balances at June 30, 2006 compared to June 30, 2005, the growth of balances from new units opened in 2005
and planned openings in 2006 and the planned acquisition of an online cash advance delivery channel. In
addition, the Company will receive the benefit of higher realized yields due to the elimination of cash
advance products offered by third-party commercial banks and any corresponding reduction in the amount of
cash advance fee revenue that might otherwise have been attributable to the third-party commercial banks.

Check Cashing Royalties and Fees. Check cashing fees increased $424,000 to $2.7 million in the current
quarter, or 18.6%, from $2.3 million in the prior year quarter primarily due to the growth in cash advance
units. Check cashing revenues for the cash advance segment and check cashing segment were $1.8 million
and $873,000 in the current quarter, and were $1.4 million and $843,000 in the prior year quarter,
respectively. The Company expects higher fees from check cashing and other services as it adds these

27



products in 2006 to most of its pawn lending and cash advance locations that did not offer these services
during 2005.

Operations Expenses. Consolidated operations expenses, as a percentage of total revenue, were 39.9% in
the current quarter compared to 40.4% in the prior year quarter. These expenses increased $5.6 million, or
10.4%, in the current quarter compared to the prior year quarter. Pawn lending operating expenses increased
$3.8 million, or 9.3%, primarily due to the net increase of 12 pawnshop locations since June 30, 2005, the
increase in store level incentives and the increase in marketing expenses. Cash advance operating expenses
increased $1.8 million, or 14.3%, primarily as a result of the net establishment and acquisition of 20 locations
and the growth in expenses in the Company’s collection centers.

As a multi-unit operator in the consumer finance industry, the Company’s operations expenses are
predominately related to personnel and occupancy expenses. Personnel expenses include base salary and
wages, performance incentives, and benefits. Occupancy expenses include rent, property taxes, insurance,
utilities, and maintenance. The combination of personnel and occupancy expenses represents 83.2% of total
operations expenses in the current quarter and 82.8% in the prior year quarter. The comparison is as follows
($ in thousands):

Three Months Ended June 30,

2006 2005
% of % of
Amount  Revenue Amount  Revenue
PEISONNEL ... $ 33,739 22.6% $ 29,983 22.4%
L@ oo ] o= o oy Y 15,878 10.6 14,743 11.0
(01 L R 10,025 6.7 9,301 7.0
LI ] -1 PSR $ 59,642 39.9% $ 54,027 40.4%

The increase in personnel expenses is mainly due to unit additions since the prior year quarter and an
increase in staffing levels, mainly in the collection centers, and normal recurring salary adjustments. The
increase in occupancy expense is primarily due to unit additions. The increase in expenses in the collection
centers accounted for $635,000 and $151,000 of the increase in personnel and occupancy expenses,
respectively.

Administration Expenses. Consolidated administration expenses, as a percentage of total revenue, were
8.5% in the current quarter compared to 7.9% in the prior year quarter. The components of administration
expenses for the three months ended June 30, 2006 and 2005 are as follows ($ in thousands):

Three Months Ended June 30,

2006 2005
% of % of
Amount  Revenue Amount  Revenue
PEISONNEL......cviiiiiiiii e $ 8,512 57% $ 6,997 5.2%
(@11 1< R 4,183 2.8 3,607 2.7
B 0] - FO $ 12,695 8.5% $ 10,604 7.9%

The increase in administration expenses was principally attributable to increased staffing levels,
annual salary adjustments and net unit additions. The increase was also attributable to an increase in
management incentive accruals of $272,000, which are based on the Company’s performance relative to its
business plan.

Cash Advance Loss Provision. The Company maintains an allowance for losses on cash advances at a level
projected to be adequate to absorb credit losses inherent in the outstanding combined cash advance portfolio.
The cash advance loss provision is utilized to increase the allowance carried against the outstanding company
owned cash advance portfolio as well as expected losses in the third-party lender-owned portfolios. The
allowance is based on historical trends in portfolio performance based on the status of the balance owed by
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the customer with the full amount of the customer’s obligations being completely reserved upon becoming
60 days past due. The cash advance loss provision remained at $10.8 million for both the current quarter and
the prior year quarter. The loss provision reflected a $708,000 increase, principally due to the higher volume
of combined cash advances written which was substantially offset by a decrease in the loss provision of
$679,000 attributable to a lower implied loss rate estimated based on portfolio performance trends. The loss
provision as a percentage of combined cash advances written decreased to 4.5% in the current quarter from
4.8% in the prior year quarter while actual net charge-offs (charge-offs less recoveries) as a percentage of
combined cash advances written were 2.7% in the current quarter compared to 2.6% in the prior year quarter.
The loss provision as a percentage of cash advance fees decreased to 27.4% in the current quarter from
32.3% in the prior year quarter. Management expects future loss rates and the relative loan loss provision to
be lower than the prior year in the third quarter of 2006 due primarily to the addition of resources to its
collection activities in the latter part of 2005 and ongoing adjustments to underwriting standards.

Depreciation and Amortization. Depreciation and amortization expense as a percentage of total revenue
was 4.3% in the current quarter and the prior year quarter. Total depreciation and amortization expense
increased $829,000, or 14.6%, primarily due to the increase in operating locations and the amortization of
certain intangible assets obtained in acquisitions.

Interest Expense. Interest expense as a percentage of total revenue was 1.6% in the current quarter and
1.9% in the prior year quarter. Interest expense decreased $78,000, or 3.1%, to $2.4 million in the current
quarter as compared to $2.5 million in the prior year quarter. The decrease in interest as a result of lower
debt level completely offset the increase in interest resulting from the higher weighted average floating
interest rate on the bank line of credit (5.9% during the current quarter compared to 4.3% during the prior
year quarter) and the issuance (in December 2005) of $40 million 6.12% senior unsecured notes. The
average amount of debt outstanding decreased during the current quarter to $129.5 million from $153.3
million during the prior year quarter. The effective blended borrowing cost was 7.5% in the current quarter
compared to 6.5% in the prior year quarter.

Interest Income. Interest income was $389,000 in the current quarter compared to $407,000 in the prior
year quarter. The decrease was primarily due to the repayment of loans which existed prior to the
discontinuance of the Company’s officer stock loan program in 2002.

Foreign Currency Transaction Gain/Loss. Exchange rate changes between the United States dollar and
the Swedish kronor resulted in a net gain of $113,000 in the current quarter and a net loss of $431,000 in the
prior year quarter, respectively. Included in the net loss were a loss of $449,000 and a gain of $499,000 for
the current quarter and prior year quarter, respectively, resulting from the foreign currency forward contracts
totaling 63 million Swedish kronor (approximately $8.6 million at maturity) that were established by the
Company in 2005 to minimize the financial impact of currency market fluctuations.

Gain from Termination of Contract. On April 30, 2006, management entered into an agreement with a
landlord of a lending location to terminate the lease and vacate the property for $2.2 million. The Company
recorded a pre-tax net gain of $2.2 million ($1.4 million net of related taxes) from this transaction. The
Company relocated the loans and merchandise to other locations near the closed location.

Income Taxes. The Company’s effective tax rate was 37.1% for the current quarter compared to 37.5% for
the prior year quarter.
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Six Months Ended June 30, 2006 Compared To Six Months Ended June 30, 2005

Consolidated Net Revenue. Consolidated net revenue increased $24.9 million, or 13.0%, to $216.6 million
during the six months ended June 30, 2006 (the “current period”) from $191.7 million during the six months
ended June 30, 2005 (the “prior year period”). The following table sets forth net revenue results by operating
segment for the six months ended June 30, 2006 and 2005 ($ in thousands):

Six Months Ended June 30,

2006 2005 Increase
Pawn lending OPErations ...........c.c.cceeevevereeeivieeesrereeeeeeennas $154,336 $142,706 $11,630 8.1%
Cash advance Operations..........ccceevvvrvsivereererene s seseseeeens 60,237 46,984 13,253 28.2
Check cashing Operations...........ccocvvvvsvnieereeieresesesese e 2,024 1,974 50 2.5
Consolidated Net FEVENUE.........coervreieeieeee e $216,597 $191,664 $24,933 13.0%

Higher revenue from the Company’s cash advance product, higher finance and service charges from
pawn loans, higher profit from the disposition of merchandise and a small increase in revenue from check
cashing operations accounted for the increase in net revenue.

Finance and service charges from pawn loans increased $3.1 million; profit from the disposition of
merchandise increased $7.6 million; cash advance fees generated both from pawn locations and cash advance
locations increased $13.1 million; and check cashing royalties and fees increased $1.1 million.

Finance and Service Charges. Finance and service charges increased $3.1 million, or 4.7%, from $66.5
million in the prior year period to $69.6 million in the current period. The increase is primarily due to higher
loan balances attributable to the increased amount of pawn loans written. An increase in the average balance
of pawn loans outstanding contributed $4.2 million of the increase and was partially offset by a $1.1 million
decrease resulting from the lower annualized yield of the pawn loan portfolio described below. Finance and
service charges from same stores increased $1.1 million in the current period compared to the prior year
period.

The average balance of pawn loans was 6.4% higher in the current period than in the prior year
period. The increase in the average balance of pawn loans outstanding was driven by a 7.8% increase in the
average amount per loan which was partially offset by a 1.3% decrease in the average number of pawn loans
outstanding during the current period. Annualized loan yield declined to 125.5% in the current period from
127.6% in the prior year period. The decrease in annualized loan yield is partially attributable to four
pawnshops damaged by Hurricane Katrina in August 2005 that had not reopened for business as of June 30,
2006. The statutory rates in the New Orleans market generate higher than average pawn loan yields. Pawn
loan yields were also negatively impacted by a higher amount of unredeemed pawn loans in the current
period compared to the prior year period which generally dilutes yield.

Profit from Disposition of Merchandise. The following table summarizes the proceeds from disposition of
merchandise and the related profit for the current period compared to the prior year period ($ in thousands):

Six Months Ended June 30,

2006 2005
Merch- Refined Merch- Refined
andise Gold Total andise Gold Total
Proceeds from dispositions. $126,718 $33,673 $160,391 $118534 $25540 $144,074
Profit on disposition............ $ 53343 $11420 $ 64,763 $ 49864 $ 7316 $ 57,180
Profit margin...........cc.cc....... 42.1% 33.9% 40.4% 421% $  28.6% 39.7%

While the total proceeds from disposition of merchandise and refined gold increased $16.3 million,
or 11.3%, the total profit from the disposition of merchandise and refined gold increased $7.6 million, or
13.3%, primarily due to higher levels of retail sales and stronger gross profit margin on the disposition of

30



refined gold. Overall gross profit margin increased from 39.7% in the prior year period to 40.4% in the
current period as the gross profit margin and relative percentage of refined gold sales was higher than the
prior year period. Excluding the effect of the disposition of refined gold, the profit margin on the disposition
of merchandise (including jewelry sales) was 42.1% for both the current period and the prior year period.
The profit margin on the disposition of refined gold increased to 33.9% in the current period compared to
28.6% in the prior year period primarily due to higher prevailing market prices of gold which caused the
hedge-adjusted selling price per ounce to increase 23.7% compared to the prior year period and to the
increased volume of refined gold sold. Proceeds from disposition of merchandise, excluding refined gold,
increased $8.2 million, or 6.9%, in the current period due primarily to the net addition of 12 pawn locations
and to the higher levels of retail sales activity which was supported by higher levels of merchandise available
for disposition entering the current period. The consolidated merchandise turnover rate was 2.8 times during
both the current period and the prior year period.

Cash Advance Fees. Cash advance fees increased $13.1 million, or 21.3%, to $74.8 million in the current
period from $61.7 million in the prior year period. The increase was primarily due to the growth and
development of new cash advance units, higher average cash advance balances outstanding and higher rates
of collections resulting from additional staffing at the Company’s collection facilities during the current
period resulting from the new unit growth. Cash advance fees from same stores increased $8.1 million, or
13.0%, to $70.4 million in the current period as compared to $62.3 million in the prior year period.

The following table sets forth cash advance fees by operating segment for the six months ended June
30, 2006 and 2005 ($ in thousands):

Six Months Ended June 30,

2006 2005 Increase
Pawn lending OPerations............cccceerererererenisisiniseeeeeeenens $19930 $19030 $ 900 4.7%
Cash advance Operations..........c.ocuveerereieneneese e 54,904 42656 12,248 28.7
Consolidated cash advance fees .........c.cocevvveriininiienenn, $ 74834 $61686 $13,148 21.3%

Cash advance fees in the cash advance operating segment increased 28.7% and increased 4.7% in the
pawn lending operating segment, mostly due to the addition of new locations and higher average balances
outstanding. In addition, the increase in cash advance revenue benefited consolidated earnings more than the
prior year quarter primarily due to greater efficiencies in expenses, including the cash advance loss provision,
which benefited both segments in the current period.

The amount of cash advances written increased by $53.5 million, or 13.2%, to $456.7 million in the
current period from $403.2 million in the prior year period. Included in the amount of cash advances written
in the current period and the prior year period were $163.7 million and $168.7 million, respectively,
extended to customers by third-party lenders. The average amount per cash advance increased to $377 from
$346 due primarily to changes in permitted loan amounts and adjustments to underwriting. The combined
Company and third-party lender portfolios of cash advances generated $76.5 million in revenue during the
current period compared to $67.1 million in the prior year period.

Cash advance fees related to cash advances originated by all third-party lenders (both bank and non-
bank) were $29.5 million in the current period on $163.7 million in cash advances originated by third-party
lenders, representing 39.4% of combined cash advance revenue. The cash advance loss provision expense
associated with these cash advances was $7.4 million, direct operating expenses, excluding allocated
administrative expenses, were $9.9 million, and depreciation and amortization expense was $900,000 in the
current period. Therefore, management estimates that the approximate contribution before interest and taxes
on cash advances originated by all third-party lenders in the current period was $11.3 million. This estimate
does not include shared operating costs in pawn locations where the product is offered.

Check Cashing Royalties and Fees. Check cashing fees increased $1.1 million to $7.4 million in the
current period, or 16.7%, from $6.3 million in the prior year period mostly due to the growth in cash advance
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units. Check cashing revenues for the cash advance segment and check cashing segment were $5.3 million
and $2.0 million in the current period, and were $4.3 million and $2.0 million in the prior year period,
respectively.

Operations Expenses. Consolidated operations expenses, as a percentage of total revenue, were 38.1% in
the current period compared to 38.7% in the prior year period. These expenses increased $11.2 million, or
10.4%, in the current period compared to the prior year period. Pawn lending operating expenses increased
$7.1 million, or 8.7%, primarily due to the net increase of 12 pawnshop locations since June 30, 2005, the
increase in store level incentives and the increase in marketing expenses. Cash advance operating expenses
increased $4.2 million, or 16.6%, primarily as a result of the net establishment and acquisition of 20 locations
which resulted in higher staffing levels. In addition, the growth in expenses in the Company’s collection
centers also contributed to the expense increase.

The combination of personnel and occupancy expenses represents 84.2% of total operations
expenses in the current period and 83.7% in the prior year period. The comparison is as follows ($ in
thousands):

Six Months Ended June 30,

2006 2005
% of % of
Amount  Revenue Amount  Revenue
PErSONNEl ... $ 68,266 21.9% $ 60,680 21.8%
(@ oo 0] o oy 31,912 10.2 29,545 10.6
(01 1< TR 18,737 6.0 17,475 6.3
B 0] -1 TR $118,915 38.1% $107,700 38.7%

The increase in personnel expenses is mainly due to unit additions since the prior year period and an
increase in staffing levels, mainly in the collection centers, and normal recurring salary adjustments. The
increase in occupancy expense is primarily due to unit additions. The increase in expenses in the collection
centers accounted for $1.5 million, $291,000 and $39,000 of the increase in personnel, occupancy and other
operating expenses, respectively.

Administration Expenses. Consolidated administration expenses, as a percentage of total revenue, were
8.4% in the current period compared to 7.7% in the prior year period. The components of administration
expenses for the six months ended June 30, 2006 and 2005 are as follows ($ in thousands):

Six Months Ended June 30,

2006 2005
% of % of
Amount Revenue Amount Revenue
PEISONNEL.......oocviiiiciece e $ 18,377 59% $ 14,686 5.3%
(0111 1< SRR 7,832 25 6,827 2.4
B 0] -1 FO R TRPTURR $ 26,209 8.4% $ 21,513 1.7%

The increase in administration expenses was principally attributable to increased staffing levels,
annual salary adjustments and net unit additions. The increase was also attributable to an increase in
management incentive accruals of $1.3 million, which are based on the Company’s performance relative to
its business plan.

Cash Advance Loss Provision. The cash advance loss provision decreased $1.2 million to $15.2 million in
the current period, compared to $16.4 million in the prior year period. Of the total decrease, $3.0 million
was attributable to a decrease in the implied loss rate estimates based on portfolio performance trends, which
is offset by an increase of $1.8 million principally due to the higher volume of combined cash advances
written. The loss provision as a percentage of combined cash advances written decreased to 3.3% in the
current period from 4.1% in the prior year period while actual net charge-offs (charge-offs less recoveries) as
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a percentage of combined cash advances written were 3.1% in the current period compared to 3.2% in the
prior year period. The loss provision as a percentage of cash advance fees decreased to 20.4% in the current
period from 26.6% in the prior year period.

Depreciation and Amortization. Depreciation and amortization expense as a percentage of total revenue
was 4.1% in the current period and 4.0% the prior year period. Total depreciation and amortization expense
increased $1.6 million, or 14.4%, primarily due to the increase in operating locations and the amortization of
certain intangible assets obtained in acquisitions.

Interest Expense. Interest expense as a percentage of total revenue was 1.6% in the current period and 1.7%
in the prior year period. Interest expense was $4.8 million in both the current period and the prior year
period. The increase in interest expense resulting from the higher weighted average floating interest rate on
the bank line of credit (5.8% during the current year period compared to 4.2% during the prior year period)
and the issuance (in December 2005) of $40 million 6.12% senior unsecured notes was substantially offset
by the decrease in interest expense as a result of lower debt level. The average amount of debt outstanding
decreased during the current period to $134.7 million from $152.4 million during the prior year period. The
effective blended borrowing cost was 7.3% in the current period compared to 6.4% in the prior year period.

Interest Income. Interest income was $767,000 in the current period compared to $825,000 in the prior year
period. The decrease was primarily due to the repayment of loans which existed prior to the discontinuance
of the Company’s officer stock loan program in 2002.

Foreign Currency Transaction Gain/Loss. Exchange rate changes between the United States dollar and
the Swedish kronor resulted in a net gain of $178,000 and a net loss of $915,000 in the current period and the
prior year period, respectively. Included in the net gain/loss were a loss of $474,000 and a gain of $499,000
for the current period and prior year period, respectively, resulting from the foreign currency forward
contracts totaling 63 million Swedish kronor (approximately $8.6 million at maturity) that were established
by the Company in 2005 to minimize the financial impact of currency market fluctuations.

Gain from Termination of Contract. On April 30, 2006, management entered into an agreement with a
landlord of a lending location to terminate the lease and vacate the property for $2.2 million. The Company
recorded a pre-tax net gain of $2.2 million ($1.4 million net of related taxes) from this transaction.

Income Taxes. The Company’s effective tax rate was 36.8% for the current period compared to 37.1% for
the prior year period.

LIQUIDITY AND CAPITAL RESOURCES

The Company’s cash flows and other key indicators of liquidity are summarized as follows ($ in
thousands):
Six Months Ended

June 30,
2006 2005

Operating activities cash flOWS ..........ccccoveiicieicic e $ 56,685 $ 47,375
Investing activities cash flows:

PaWN J08NS ...t $ (65511) $ (7,976)

CaSh BOVANCES ..ot e (13,351) (21,876)

ACUISTTIONS. ...t (1,754) (4,370)

Property and equipment additionS ...........ccoceveiinieieiescse e (20,360) (12,739)

Proceeds from termination of CONtract ............cccooeieiiniinenineceeee, 1,098 —
Financing activities cash floOwWS ..........ccccocciiiiciiiiiicicc e $ (16,926) $ (3,746)
WOIKING CAPITAl ...o.vevviieiieicieieese et ere e $ 233,764  $ 222,730
CUTENT FALIO ...ttt bbbttt e ens 4.6x 5.1x
Merchandise tUIMOVET .........c.eviiiiiiiireie e 2.8x 2.8x



Cash flows from operating activities. Net cash provided by operating activities was $56.7 million for the
current period. Net cash generated from the Company’s pawn lending operations, cash advance operations
and check cashing operations were $37.2 million, $19.2 million and $260,000, respectively. The
improvement in cash flows from operating activities in the current period as compared to the prior year
period was primarily due to the improvement in results of pawn lending operations and to the development of
cash advance locations opened in recent periods.

Historically, the Company’s finance and service charge revenue is highest in the third and fourth
fiscal quarters (July through December) primarily due to higher average loan balances. Proceeds from the
disposition of merchandise are also generally highest in the Company’s fourth and first fiscal quarters
(October through March) primarily due to the holiday season and the impact of tax refunds. The net effect of
these factors is that revenues and income from operations typically are highest in the fourth and first fiscal
quarters and likewise the Company’s cash flow is generally greatest in these two fiscal quarters.

Cash flows from investing activities. The Company’s investments in pawn loans and cash advances used
cash of $6.5 million and $13.4 million during the current period, respectively. In addition, the acquisition of
the assets of 2 pawnshops used cash of $1.8 million. The Company also invested $20.4 million in property
and equipment for the establishment of a new pawnshop location, eight new cash advance locations and
collection center; the remodeling of selected operating units, ongoing enhancements to the information
technology infrastructure, and other property additions.

On July 9, 2006 the Company entered into an Asset Purchase Agreement (the “Purchase
Agreement”) with The Check Giant, LLC and its subsidiaries (collectively, “TCG”), and the members of The
Check Giant, LLC to acquire substantially all of the assets of TCG. TCG offers short-term cash advances
exclusively over the Internet under the name “CashNetUSA”. The Purchase Agreement provides for the
Company to pay an initial purchase price of approximately $35 million in cash at closing and up to five
supplemental earn-out payments during the two year period after the closing. The amount of each
supplemental payment is to be based on a multiple of the consolidated earnings attributable to TCG’s
business before interest, income taxes, and depreciation and amortization expense for the twelve months
preceding each scheduled supplemental payment, as defined more fully in the Purchase Agreement. The
supplemental payments will be reduced by amounts previously paid. The supplemental payments are to be
paid in cash; the Company would, however, have the option of paying up to 25% of each supplemental
payment in shares of its common stock based on an average share price value at that time, as defined in the
Purchase Agreement. The supplemental payments are based on the financial performance of TCG in future
periods. At this time management cannot accurately predict the magnitude of these payments. The
transaction is expected to close within approximately 60 days, subject to the receipt of required regulatory
and other approvals and other customary conditions.

Management anticipates that capital expenditures for the remainder of 2006 will be approximately
$20 to 25 million primarily for the establishment of approximately 15 to 20 combined total of new cash
advance-only locations and pawnshops, for the remodeling of selected operating units, and for enhancements
to information technology and communications systems. The additional capital required to complete
acquisition opportunities, not specifically mentioned above, is not included in the estimate of capital
expenditures because of the uncertainties surrounding any potential transaction of this nature at this time.

Cash flows from financing activities. During the current period, the Company repaid $16.4 million under
its bank lines of credit. The Company reduced its long-term debt by $4.3 million through the scheduled
principal payments on senior unsecured notes. Additional uses of cash included $1.5 million for dividends
paid. On April 20, 2005, the Board of Directors authorized the Company’s repurchase of up to a total of
1,500,000 shares of its common stock (the “2005 authorization”). Management expects to purchase shares of
the Company from time to time in the open market, and funding will come from operating cash flow. During
the six months ended June 30, 2006, 115,500 shares were purchased for an aggregate amount of $3.6 million.
Stock options for 405,776 shares were exercised by officers and employees and generated proceeds of $4.3
million of additional equity. From November 2005 through June 2006, the Company’s Chief Executive
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Officer exercised stock options and sold Company shares pursuant to a pre-arranged, systematic trading plan
to sell company shares pursuant to guidelines specified by Rule 10b5-1 under the Securities and Exchange
Act of 1934 and in accordance with the Company’s policies with respect to insider sales (the “Plan”). The
proceeds from the Plan and the exercise of options were used to fully repay the Chief Executive Officer’s
pre-2003 secured loan and accrued interest thereon totaling $2.1 million under the Company’s now
discontinued officer stock loan program. Another executive officer also repaid $525,000 (including accrued
interest) on a similar officer stock loan.

The line of credit agreement and the senior unsecured notes require the Company to maintain certain
financial ratios. The Company is in compliance with all covenants and other requirements set forth in its
debt agreements. A significant decline in demand for the Company’s products and services may cause the
Company to reduce its planned level of capital expenditures and lower its working capital needs in order to
maintain compliance with the financial ratios in those agreements. A violation of the credit agreements could
result in an acceleration of the Company’s debt and increase the Company’s borrowing costs and could even
adversely affect the Company’s ability to renew existing credit facilities, or obtain access to new credit
facilities in the future. The Company does not anticipate a significant decline in demand for its services and
has historically been successful in maintaining compliance with and renewing its debt agreements.

Management believes that the borrowings available ($192.5 million at June 30, 2006) under the
credit facilities, cash generated from operations and current working capital of $233.8 million should be
sufficient to meet the Company’s anticipated capital requirements for the foreseeable future.

CAUTIONARY STATEMENT REGARDING RISKS AND UNCERTAINTIES THAT MAY
AFFECT FUTURE RESULTS

This quarterly report, including Management’s Discussion and Analysis of Financial Condition and
Results of Operations, contains statements that are forward-looking, as that term is defined by the Private
Securities Litigation Reform Act of 1995 or by the Securities and Exchange Commission in its rules. The
Company intends that all forward-looking statements be subject to the safe harbors created by these laws and
rules. When used in this Quarterly Report on Form 10-Q, the words “believes,” “estimates,” “plans,” “expects,”
“anticipates,” and similar expressions as they relate to the Company or its management are intended to identify
forward-looking statements. The statements in this report that are not historical facts, including, but not limited
to, the statements related to the completion of the transactions described in this report, are based on current
expectations. All forward-looking statements are based on current expectations regarding important risk factors.
These risks and uncertainties are beyond the ability of the Company to control, and, in many cases, the Company
cannot predict all of the risks and uncertainties that could cause its actual results to differ materially from those
expressed in the forward-looking statements. Actual results may differ materially from those expressed in the
forward-looking statements, and such statements should not be regarded as a representation by the Company or
any other person that the results expressed in the statements will be achieved. Among the factors that could
cause the results to differ include not closing an acquisition transaction if any transaction closing condition, such
as the receipt of needed regulatory or other approvals or the absence of a change or event that would reasonably
be expected to have a material adverse effect on the acquisition target’s business, results of operation or business
prospects, is not satisfied, the ability to successfully integrate a newly acquired business into the Company’s
existing operations, and other risk factors described in Part I, Item 1A of this report and in other of the
Company’s filings with the Securities and Exchange Commission.

Item 3. Quantitative and Qualitative Disclosures About Market Risk

Market risks relating to the Company’s operations result primarily from changes in interest rates,
foreign exchange rates, and gold prices. The Company does not engage in speculative or leveraged
transactions, nor does it hold or issue financial instruments for trading purposes. There have been no
material changes to the Company’s exposure to market risks since December 31, 2005.
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Item 4. Controls and Procedures

Under the supervision and with the participation of the Company’s Chief Executive Officer and
Chief Financial Officer, management of the Company has evaluated the effectiveness of the design and
operation of the Company’s disclosure controls and procedures (as defined in Rules 13a-15(e) and 15d-15(e)
under the Securities Exchange Act of 1934) as of June 30, 2006 (“Evaluation Date”). Based upon that
evaluation, the Chief Executive Officer and Chief Financial Officer concluded that, as of the Evaluation
Date, the Company’s disclosure controls and procedures are effective.

There have been no changes during the quarter ended June 30, 2006 in the Company’s internal
control over financial reporting that were identified in connection with management’s evaluation described in
Item 4 above that have materially affected, or are reasonably likely to materially affect the Company’s
internal control over financial reporting.

The Company’s management, including its Chief Executive Officer and Chief Financial Officer,
does not expect that the Company’s disclosure controls and procedures or internal controls will prevent all
possible error and fraud. A control system, no matter how well conceived and operated, can provide only
reasonable, not absolute, assurance that the objectives of the control system are met. Further, the design of a
control system must reflect the fact that there are resource constraints, and the benefits of controls must be
considered relative to their costs. Because of the inherent limitations in all control systems, no evaluation of
controls can provide absolute assurance that all control issues and instances of fraud, if any, within the
Company have been detected.

PART II. OTHER INFORMATION

Item 1. Legal Proceedings

See Note 9 of Notes to Consolidated Financial Statements.
Item 1A. Risk Factors

Important risk factors that could cause results or events to differ from current expectations are
described below. These factors are not intended to be an all-encompassing list of risks and uncertainties that
may affect the operations, performance, development and results of the Company’s business.

e A decreased demand for the Company’s products and specialty financial services and failure of the
Company to adapt to such decrease could adversely affect results.  Although the Company’s
products and services are a staple of its customer base, the demand for a particular product or service
may decrease due to a variety of factors, such as the availability of competing products, changes in
customers’ financial conditions, or regulatory restrictions that reduce customer access to particular
products. Should the Company fail to adapt to a significant change in its customers’ demand for, or
access to, its products, the Company’s revenues could decrease significantly. Even if the Company does
make adaptations, customers may resist or may reject products whose adaptations make them less
attractive or less available. In any event, the effect of any product change on the results of the
Company’s business may not be fully ascertainable until the change has been in effect for some time. In
particular, the Company has changed, and will continue to change, some of the cash advance products
and services it offers due to guidelines published by regulatory agencies which have a direct or indirect
effect on the governance of the Company and the products it offers.

e Adverse changes in laws or regulations affecting the Company’s short-term consumer loan services
could negatively impact the Company’s operations. The Company’s products and services are subject
to extensive regulation and supervision under various federal, state and local laws, ordinances and
regulations. The Company faces the risk that restrictions or limitations resulting from the enactment,
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change, or interpretation of laws and regulations could have a negative effect on the Company’s business
activities. In particular, short-term consumer loans have come under increased scrutiny and increasingly
restrictive regulation in recent years. Some regulatory activity may limit the number of short-term loans
that customers may receive or have outstanding, such as the limits prescribed by the FDIC in March
2005 and supplemented in February 2006 and regulations adopted by some states requiring that all
borrowers of certain short-term loan products be listed on a database and limiting the number of such
loans they may have outstanding. Certain consumer advocacy groups and federal and state legislators
have also asserted that laws and regulations should be tightened so as to severely limit, if not eliminate,
the availability of certain cash advance products to consumers, despite the significant demand for it.
Adoption of such federal and state regulation or legislation could restrict, or even eliminate, the
availability of cash advance products at some or all of the Company’s locations.

The failure of third-parties who provide products, services or support to the Company to maintain
their products, services or support could disrupt Company operations or result in a loss of
revenue. The Company’s cash advance revenues depend in part on the willingness and ability of
unaffiliated third party lenders to make loans to its customers. The loss of the relationship with these
lenders, and an inability to replace them with new lenders, or the failure of these lenders to maintain
quality and consistency in their loan programs, could cause the Company to lose customers and
substantially decrease the revenues and earnings of the Company’s cash advance business. The Company
makes other non-cash advance products and services provided by various third party vendors available to
its customers. If a third-party provider fails to provide its product or service or to maintain its quality and
consistency, the Company could lose customers and related revenue from those products or services.
The Company also uses third parties to support and maintain certain of its communication systems and
computerized point-of-sale and information systems. The failure of such a third party to fulfill its
support and maintenance obligations could disrupt the Company’s operations.

The Company’s growth is subject to external factors and other circumstances over which the
Company has limited control or that are beyond the Company’s control. These factors and
circumstances could adversely affect the Company’s ability to grow through the opening and
acquisition of new operating units. The Company’s expansion strategy includes acquiring existing
stores and opening new ones. The success of this strategy is subject to numerous external factors, such
as the availability of attractive acquisition candidates, the availability of sites with acceptable restrictions
and suitable terms, the Company’s ability to attract, train and retain qualified unit management personnel
and the ability to obtain required government permits and licenses. Some of these factors are beyond the
Company’s control. The failure to execute this expansion strategy would adversely affect the Company’s
ability to expand its business and could materially adversely affect its business, prospects, results of
operations and financial condition.

Increased competition from banks, savings and loans, other short-term consumer lenders, and
other entities offering similar financial services, as well as retail businesses that offer products and
services offered by the Company, could adversely affect the Company’s results of operations. The
Company has many competitors to its core lending and merchandise disposition operations. Its principal
competitors are other pawnshops, cash advance companies, online lenders, consumer finance companies
and other financial institutions that serve the Company’s primary customer base. Many other financial
institutions or other businesses that do not now offer products or services directed toward the Company’s
traditional customer base, many of whom may be much larger than the Company, could begin doing so.
Significant increases in the number and size of competitors for the Company’s business could result in a
decrease in the number of cash advances or pawn loans that the Company writes, resulting in lower
levels of revenues and earnings in these categories. Furthermore, the Company has many competitors to
its retail operations, such as retailers of new merchandise, retailers of pre-owned merchandise, other
pawnshops, thrift shops, online retailers and online auction sites. Increased competition or aggressive
marketing and pricing practices by these competitors could result in decreased revenues, margins and
turnover rates in the Company’s retail operations.
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A sustained deterioration of economic conditions could reduce demand for the Company’s
products and services and result in reduced earnings. While the credit risk for much of the
Company’s consumer lending is mitigated by the collateralized nature of pawn lending, a sustained
deterioration in the economy could adversely affect the Company’s operations through deterioration in
performance of its pawn loan or cash advance portfolios, or by reducing consumer demand for the
purchase of pre-owned merchandise.

Adverse real estate market fluctuations could affect the Company’s profits. The Company leases
most of its locations. A significant rise in real estate prices could result in an increase in store lease costs
as the Company opens new locations and renews leases for existing locations.

Changes in the capital markets or the Company’s financial condition could reduce available
capital. The Company regularly accesses the debt capital markets to refinance existing debt obligations
and to obtain capital to finance growth. Efficient access to these markets is critical to the Company’s
ongoing financial success; however, the Company’s future access to the debt capital markets could
become restricted due to a variety of factors, including a deterioration of the Company’s earnings, cash
flows, balance sheet quality, or overall business or industry prospects, a significant deterioration in the
state of the capital markets or a negative bias toward the Company’s industry by market participants.

Media reports and public perception of short-term consumer loans as being predatory or abusive
could materially adversely affect the Company’s cash advance business. In recent years, consumer
advocacy groups and some media reports have advocated governmental action to prohibit or place severe
restrictions on short-term consumer loans. The consumer advocacy groups and media reports generally
focus on the cost to a consumer for this type of loan, which is alleged to be higher than the interest
typically charged by banks to consumers with better credit histories. Though the consumer advocacy
groups and media reports do not discuss the lack of viable alternatives for our customers’ borrowing
needs or the comparative cost to the customer when alternatives are not available, they do typically
characterize these short-term consumer loans as predatory or abusive despite the large customer demand
for these loans. If the negative characterization of these types of loans becomes increasingly accepted by
consumers, demand for the cash advance products could significantly decrease, which could materially
affect the Company’s results of operations and financial condition. Additionally, if the negative
characterization of these types of loans is accepted by legislators and regulators, the Company could
become subject to more restrictive laws and regulations that could materially adversely affect the
Company’s financial condition and results of operations.

Other risk factors are discussed under Quantitative and Qualitative Disclosures about Market
Risk in Part I, Item 3 of this Form 10-Q and in the Company’s 2005 Annual Report on Form 10-K.

Other risks that are indicated in the Company’s filings with the Securities and Exchange
Commission may apply as well.
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Item 2. Unregistered Sales of Equity Securities and Use of Proceeds

(c) The following table provides the information with respect to purchases made by the Company of
shares of its common stock during each of the months in the first and second quarters of 2006:

Total Number of Maximum Number
Total Number ~ Average  Shares Purchased as  of Shares that May
of Shares Price Paid Part of Publicly Yet Be Purchased
Period Purchased Per Share Announced Plan Under the Plan @
January 1 to January 31.......... 3,280@ $ 23.67 — 1,321,200
February 1 to February 28...... 6,167@ 26.65 — 1,321,200
March 1 to March 31.............. 514®@ 29.19 — 1,321,200
Total first quarter................ 9,961 25.80 —
April 1 to April 30......ccccoeee. 418% 32.35 — 1,321,200
May 1to May 31....cccccoerenee. 46,4100 31.59 45,500 1,275,700
June 1to June 30.......ccccoeneeee. 70,357® 30.30 70,000 1,205,700
Total second quarter ........... 117,185 30.82 115,500
Total six months.............. 127,146 $ 30.43 115,500

@ On April 20, 2005, the Board of Directors authorized the Company’s repurchase of up to a total of 1,500,000 shares
of its common stock.

@ Includes 423 shares, 1,645 shares and 514 shares purchased on behalf of participants relating to the Company’s Non-
Qualified Savings Plan for January, February and March, respectively. Also includes 2,857 shares and 4,522 shares
received as partial tax payments for shares issued under stock-based compensation plans for January and February,
respectively.

® Includes 418 shares, 910 shares and 357 shares purchased on behalf of participants relating to the Company’s Non-
Qualified Savings Plan for April, May and June, respectively.

Item 4. Submission of Matters to a Vote of Security Holders

On April 26, 2006, the Company’s Annual Meeting of Shareholders was held. All of the nominees
for director identified in the Company’s Proxy Statement, filed pursuant to Regulation 14A under the
Securities Exchange Act of 1934, were elected at the meeting to hold office until the next Annual Meting or
until their successors are duly elected and qualified. The shareholders also ratified the Company’s selection
of its independent auditors. There was no other business brought before the meeting that required
shareholder approval. Votes were cast in the matters described below as follows (there were no broker non-
votes or abstentions other than those listed below):

For Withheld

(a) Election of directors:
JaCk R. DaUGNerty ......cccovciveicieicce e 23,867,359 328,701
Daniel E. BEICE .....coeeiiviiceei et 19,574,483 4,621,577
AR DIKE e 23,864,350 331,710
Daniel R. FEENAN........cocviiieiiceece e 23,866,080 329,980
JAMES H. GraVES.......cocovviiiieieee et 24,038,138 157,922
B. D HUNLEI .ot 23,861,743 334,317
Timothy J. MCKIbbeN .........ccovviiiiiiiecseeee e 24,036,440 159,620
Alfred M. Micallef ... 24,036,557 159,503
(b) Ratification of Independent AUdItOrS.........cccoeviieieniinnnne 24,144,157 51,903
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Item 5. Other Information
Entry into a Material Definitive Agreement

On July 27, 2006, the Company entered into an Executive Change-in-Control Severance Agreement
with J. Curtis Linscott, its Executive Vice President, General Counsel and Secretary.

The agreement has the same provisions as the Executive Change-in-Control Severance Agreements
between the Company and other executive vice presidents that are described in the Company’s 2006 Proxy
Statement. Mr. Linscott’s agreement provides that if he is terminated other than for cause within twenty-four
months after a “change in control” of the Company (as that term is defined in the agreement), then he will be
entitled to (1) earned and unpaid salary, (2) a pro-rated portion of the target bonus under the existing bonus
plan based on the number of months employed during the year, (3) a lump sum equal to two times the
executive® annual salary, (4) a lump sum equal to two times the greater of (i) the target bonus for the year, or
(ii) the actual bonus for the preceding year, (5) immediate vesting of any outstanding unvested cash-based
and equity-based long-term incentive awards, (6) continued health benefits for twenty-four months, and (7)
executive placement services from an executive search/placement firm. In addition, the Company would be
obligated to pay Mr. Linscott an amount sufficient to cover the costs of any excise tax that may be triggered
by the payments referred to in the preceding sentence, together with an amount sufficient to cover his
additional state and federal income, excise, and employment taxes that may arise on this additional payment.

Mr. Linscott was named Executive Vice President, General Counsel and Secretary in April 2006.
From June 2005 until April 2006 he was Vice President, General Counsel and Secretary of the Company.

For more than five years prior to June 2005 he was Vice President and Associate General Counsel of the
Company.

Item 6. Exhibits

10.1  Executive Change-in-Control Severance Agreement dated May 23, 2006 between the Company
and Jerry A. Wackerhagen

10.2  Executive Change-in-Control Severance Agreement dated July 27, 2006 between the Company
and J. Curtis Linscott.

31.1 Certification of Chief Executive Officer
31.2  Certification of Chief Financial Officer

32.1  Certification of Chief Executive Officer pursuant to 18 U.S.C. Section 1350, as adopted
pursuant to Section 906 of the Sarbanes-Oxley Act of 2002

32.2  Certification of Chief Financial Officer pursuant to 18 U.S.C. Section 1350, as adopted pursuant
to Section 906 of the Sarbanes-Oxley Act of 2002
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SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused
this report to be signed on its behalf by the undersigned thereunto duly authorized.

CASH AMERICA INTERNATIONAL, INC.
(Registrant)

By: _/s/ Thomas A. Bessant, Jr.
Thomas A. Bessant, Jr.

Executive Vice President and
Chief Financial Officer

Date: July 28, 2006
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EXHIBIT 31.1

CERTIFICATION

I, Daniel R. Feehan, certify that:

1.

2.

Date:

I have reviewed this report on Form 10-Q of Cash America International, Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a
material fact necessary to make the statements made, in light of the circumstances under which such
statements were made, not misleading with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report,
fairly present in all material respects the financial condition, results of operations and cash flows of the
registrant as of, and for, the periods presented in this report;

The registrant’s other certifying officer and | are responsible for establishing and maintaining disclosure
controls and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control
over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and
have:

a) designed such disclosure controls and procedures, or caused such disclosure controls and procedures
to be designed under our supervision, to ensure that material information relating to the registrant,
including its consolidated subsidiaries, is made known to us by others within those entities,
particularly during the period in which this report is being prepared;

b) designed such internal control over financial reporting, or caused such internal control over financial
reporting to be designed under our supervision, to provide reasonable assurance regarding the
reliability of financial reporting and the preparation of financial statements for external purposes in
accordance with generally accepted accounting principles;

C) evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in
this report our conclusions about the effectiveness of the disclosure controls and procedures, as of
the end of the period covered by this report based on such evaluation; and

d) disclosed in this report any change in the registrant’s internal control over financial reporting that
occurred during the registrant’s second fiscal quarter that has materially affected, or is reasonably
likely to materially affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officer and | have disclosed, based on our most recent evaluation of internal
control over financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board
of directors (or persons performing the equivalent functions):

a) all significant deficiencies and material weaknesses in the design or operation of internal control
over financial reporting which are reasonably likely to adversely affect the registrant’s ability to
record, process, summarize and report financial information; and

b) any fraud, whether or not material, that involves management or other employees who have a
significant role in the registrant’s internal control over financial reporting.

July 28, 2006

/s/ Daniel R. Feehan

Daniel R. Feehan
Chief Executive Officer and President



EXHIBIT 31.2

CERTIFICATION

I, Thomas A. Bessant, Jr. certify that:

1.

2.

Date:

I have reviewed this report on Form 10-Q of Cash America International, Inc.;

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a
material fact necessary to make the statements made, in light of the circumstances under which such
statements were made, not misleading with respect to the period covered by this report;

Based on my knowledge, the financial statements, and other financial information included in this report,
fairly present in all material respects the financial condition, results of operations and cash flows of the
registrant as of, and for, the periods presented in this report;

The registrant’s other certifying officer and | are responsible for establishing and maintaining disclosure
controls and procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control
over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and
have:

a) designed such disclosure controls and procedures, or caused such disclosure controls and procedures
to be designed under our supervision, to ensure that material information relating to the registrant,
including its consolidated subsidiaries, is made known to us by others within those entities,
particularly during the period in which this report is being prepared;

b) designed such internal control over financial reporting, or caused such internal control over financial
reporting to be designed under our supervision, to provide reasonable assurance regarding the
reliability of financial reporting and the preparation of financial statements for external purposes in
accordance with generally accepted accounting principles;

C) evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in
this report our conclusions about the effectiveness of the disclosure controls and procedures, as of
the end of the period covered by this report based on such evaluation; and

d) disclosed in this report any change in the registrant’s internal control over financial reporting that
occurred during the registrant’s second fiscal quarter that has materially affected, or is reasonably
likely to materially affect, the registrant’s internal control over financial reporting; and

The registrant’s other certifying officer and | have disclosed, based on our most recent evaluation of internal
control over financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board
of directors (or persons performing the equivalent functions):

a) all significant deficiencies and material weaknesses in the design or operation of internal control
over financial reporting which are reasonably likely to adversely affect the registrant’s ability to
record, process, summarize and report financial information; and

b) any fraud, whether or not material, that involves management or other employees who have a
significant role in the registrant’s internal control over financial reporting.

July 28, 2006

/s/ Thomas A. Bessant, Jr.

Thomas A. Bessant, Jr.
Executive Vice President and
Chief Financial Officer



EXHIBIT 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report of Cash America International, Inc. (the “Company”) on
Form 10-Q for the quarterly period ended June 30, 2006, as filed with the Securities and Exchange
Commission on the date hereof (the “Report”), I, Daniel R. Feehan, Chief Executive Officer and
President of the Company, certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section
906 of the Sarbanes-Oxley Act of 2002, that to my knowledge:

()] the Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities
Exchange Act of 1934, as amended; and

2 the information contained in the Report fairly presents, in all material respects, the
financial condition and results of operations of the Company.

/s Daniel R. Feehan
Daniel R. Feehan
Chief Executive Officer and President

Date: July 28, 2006



EXHIBIT 32.2

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report of Cash America International, Inc. (the “Company”) on
Form 10-Q for the quarterly period ended June 30, 2006, as filed with the Securities and Exchange
Commission on the date hereof (the “Report™), I, Thomas A. Bessant, Jr., Executive Vice President and
Chief Financial Officer of the Company, certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant
to Section 906 of the Sarbanes-Oxley Act of 2002, that to my knowledge:

()] the Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities
Exchange Act of 1934, as amended; and

2 the information contained in the Report fairly presents, in all material respects, the
financial condition and results of operations of the Company.

/s/ _Thomas A. Bessant, Jr.
Thomas A. Bessant, Jr.
Executive Vice President and Chief Financial Officer

Date: July 28, 2006



